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Car Dealer L 


RAND MCSNALiY 
aad Rett 










** Faster 
for our Customers... 
Faster 


for our Tellers” 


reports 
Mr. Robert F. McCammon 


Senior Vice President, Operations, 
Girard Trust Corn Exchange Bank 










Now! Pre-packaged 


American Express Travelers Cheques 


Like so many men whose job it is to con- 
trol costs and increase profits, operations 
man McCammon favors new pre-packaged 
American Express Travelers Cheques. Why? 













RE 
“At Girard, we are most enthusiastic about : 
the new packaged Travelers Cheques. We TELLER’S SALES KIT NO COUNTING-NO PAPER WORK Ste 
now sell them at 237 tellers’ windows in  Nai,sles kt contains cieht cgerent Tle reaches for eh pecage-hat® | On 
Cis oe neh ne ean wea eee, 

Re 
“The pre-packaged cheques take only one- Ba 
fourth as long to issue. They save time for 2 
our customers and reduce the amount of Otl 


bank time required for each transaction.” 


For further details or supplies, write to 
Mr. Olaf Ravndal, Senior Vice President 
& Treasurer, American Express Company, 


65 Broadway, New York 6, N. Y. 


AMERICAN EXPRESS COMPANY 


MONEY ORDERS + CREDIT CARDS + TRAVEL SERVICE + FIELD WAREHOUSING + OVERSEAS COMMERCIAL BANKING + FOREIGN REMITTANCES + FOREIGN FREIGHT FORWARDING 


See Wu 


JUST DATE—AND SELL THEM 


All the teller need do is add date. Issu- 
ing pre-packaged American Express 
Travelers Cheques is about as easy as 
handling the equivalent in cash. 








=> a 


AT EVERY TELLER’S WINDOW 


Now every teller can handle American 
Express Travelers Cheques easily and 
profitably—help your bank achieve im- 
portant increases in sales. 
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TO SERVE YOU BETTER 


Money is a busy traveler. It is made to go places and do things. 


Expand businesses. Build homes. Better your living. And a bank is 


people who keep money going places and doing things for you. What- 


ever your financial needs, you’ll find Detroit Bank & Trust people 


are good people to do business with. Prove it to yourself . . . soon. 


STATEMENT OF CONDITION AS OF JUNE 30, 1960 


RESOURCES 
Cash and Due from Banks................ $140,268,356.97 
United States Government Obligations... 221,399,896.22 
State and Municipal Securities............ 129,240,621.57 
SPOT CIID ins cassdisekincsesaaacenicee 2,141,779.64 
Loans and Discounts. ..$303,979, 190.37 
Real Estate Loans....... 146,059,509.31 450,038,699.68 
Bank Properties and Equipment.......... 9,981,892.03 
Customers’ Liability on Letters of Credit.. 181,664.45 
UNE RIN oi:0.50:00k 405s sw ad edbasee 3,692,152.72 
NR ieee ann Atak ibeadanicxenls 1,135,289.14 
Total...... gach dcwuueeaeesee $958,080,352.42 


LIABILITIES 


Demand Deposits: 
Individuals, Corporations and Others. ..$430,904,723.96 
2 


RD ah, III, 5.050 6.000 0'00:05 286 40-00%% 5,755,617.70 
OBO? PUBNCS TURGE........0sccrecescseses 22,714,673.25 
$479,375,014.91 

Savings and Time Deposits............... 386,386,952.24 
FOUR DOROG oiacisccccccsccsvcces $865,761,967.15 

Liability on Letters of Credit............... 181,664.45 
SONNET SINUS 5 0.9.5.5 .d0:0.0006ncbesscces 5,745,937.03 
Accrued Expenses and Other Liabilities. . 5,369,251.35 


Capital Stock ($10 Par) $18,378,500.00 
DA oi 04 ctacesaxcn iat 45,000,000.00 
Undivided Profits....... 13,206,472.65 
General Reserves....... 4,436,559.79 81,021,532.44 


WS isbn ssicdagarnnaaeesonae sa $958,080,352.42 
——_—_—_——— 


United States Government Securities in the foregoing statement with a par value of $84,535,000.00 are pledged to secure 
public and other deposits where required by law, including deposits of the State of Michigan amounting to $3,776,831.14. 


MEN WHO KNOW THEIR BUSINESS BANK AT 


DETROIT BANK & TRUST 
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MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


From Where We Sit... . 


ABOUT HONESTY IN POLITICS 


| hope | shall always possess firmness and virtue enough to maintain what | consider the 


most enviable of all titles, the character of an honest man. 


OME four years ago, we observed in these columns that 
S “dishonesty has been just as thoroughly discredited 
as a technique in politics as it has in every other 
field of endeavor.’’ “On this premise alone,’’ we con- 
tinued, ‘‘is based all the reason we have for believing 
that the American people possess a capacity for self- 
government that will assure some measure of perma- 
nence to our democratic institutions. ; 


“For these institutions rest on principles that are 
firmly grounded in the proposition that it is the busi- 
ness of government to secure to the people from which 
it derives its powers their equal rights to life, liberty, 
and the pursuit of happiness. It was devotion to prin- 
ciple that brought them into being, and it is only by 
adhering to principle that we will manage to provide 
an environment in which they can survive.’’* 


While we make no pretense of being a neutral in mat- 
ters political, we are trying very hard to be objective 
in our approach to the implications of everything that 
is happening in both major political camps as they bear 
on those fields of activity with which the bankers of the 
country are especially concerned. These, of course, have 
to do primarily with the issues in which financial and 
economic factors predominate. 


This is not to say that the dollar is all important, nor 
that we are indeed placing a ceiling on the cost of our 
national security or any other governmental activity 
that is really vital to our national welfare. But we would 
point again to Dr. Gabriel Hauge’s observation that ‘‘a 
sound economy, a sound nation, a sound people, travel 
the same road as a sound money-—not different roads.’’** 
Stated differently, the cost of our national security, 
whatever it proves to be, must be paid by taxes that are 
honestly, intelligently, and courageously levied for that 
purpose if the cause of enduring freedom is to be ef- 
fectively served. 


The cost of every other program that involves the 
expenditure of federal funds must likewise be paid, and 
it will be; if not by taxation, then by the cruel and 
patently dishonest process of cheapening the dollar 
upon which our retirees and pensioners depend for their 
sustenance, along with the multitudes of others who 
sought by many decades of self-denial to make their old 
age secure against want. 


We would address to both political camps a word, often 
reiterated in these columns, about paternalism. History 
has written in language that all may read the truth about 
paternalism: that it destroys self-reliance, self-respect, 
initiative, integrity; all the qualities, in fact, that make 
for strength, both in people and in nations. 

Politics at best is something in the nature of a never- 
ending tug-of-war between selfishly motivated groups. 
Man is essentially selfish and self-seeking, and our whole 
social, economic, and governmental system is realis- 


*From editorial entitled “Honesty Is the Best Politics” 
**As quoted in editorial, “About Dollars and People” 


May, 1956 
Apr. 15, 1957 


—GEORGE WASHINGTON 


tically geared to that fact. It is man’s desire to improve 
his own lot and that of his loved ones that lies at the 
heart of our system of free enterprise, that supplies the 
incentive that powers every human drive for betterment. 
So we have our diverse interests that have their distinct 
part in shaping and coloring our political beliefs and 
preferences. 


But that fact doesn’t rule out the necessity for the 
closest kind of scrutiny of our motives in adopting this 
or that political philosophy as our own. If we are merely 
joining the millions of others who are actuated by a 
desire for favored treatment in their choice of a political 
party or candidate in total disregard of the economic 
implications of that choice, it is highly probable that we 
will be lending ourselves, body and soul, to the forces 
that are threatening to take our country down the prim- 
rose path of inflation to ultimate ruin. 


Although dishonesty in politics brings into question 
the integrity of the electorate, it is to be doubted that 
much of what has been done to inflate our currency has 
amounted to a deliberate betrayal of the prudent and 
thrifty who have witnessed the steady erosion of their 
savings of a lifetime. As a people, we would be quite as 
reluctant to engage in such a betrayal as we would be to 
pick a neighbor’s pocket; so it is clearly to a lack of 
knowledge and understanding, rather than to a lack of 
honesty, that we must ascribe a considerable measure of 
the responsibility for what has happened to the pur- 
chasing power of our dollar. 


And that brings us around to another point to which 
we have given repeated stress: the voter cannot deal 
intelligently with an economic issue unless he has an 
understanding of the basic economic principles involved. 
We’ve had much to say, for example, about the utter 
indispensability to a free economy, hence to a free na- 
tion, of an untrammeled pricing mechanism that is re- 
sponsive to the needs and wishes of free people who are 
actuated in their business decisions by the profit motive. 
This and other fundamentals of economics must be 
driven home to the American voter, and it is to be hoped 
that our political leadership will make that an essential 
part of their campaign programs. 


The Cleveland-Blaine Presidential campaign of 1884 
was hard and bitterly fought. Asked by his supporters 
how they should respond to the vituperative statements 
that were being made about him, Cleveland replied, 
“Tell them the truth.’”’ We would suggest to politicians 
everywhere that there is no surer defense nor more ef- 
fective offense than to be able to stick to the truth. 


Editor 
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Today's Costs Tomorrow 


We, who make check paper, view with enthusiasm 
the Bank Automation Program. It has given us prob- 
lems but it promises us a great future. 


The machines that will automatically handle the great 
volume of checks in use today guarantee the main- 
tenance of checking account costs at a lower level 
than otherwise possible, and we think this will in- 
crease the use of checks. 


It is our responsibility to give you paper with both 
protection against alteration and counter- 
feiting, as well as the qualities necessary 
to meet the machine demands. 
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safety paper for checks 
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Your eyes and ears in Chicago... 


Accurate information, straight from the horse’s advice... transferal of funds ... transit service 


mouth ... (or wherever it is to be found) .. . is around the clock .. . clearings. Small enough to 
why our many correspondent banking friends provide the personal attention each job needs. 
use City National as their eyes and ears in You always deal with an officer at City National. 
Chicago. Whenever you need diligent eyes and ears i7 

Big enough to handle a// correspondent bank- or from Chicago, call on City National. We'd 
ing transactions ... buy and sell... portfolio like to do business with you. 


Federal Depo Jews €Curw WATIONAL BANK 


Insurance 


Corporation Se AND TRUST COMPANY OF CHICAGO 


208 South La Salle Street > FRanklin 2-7400 


Copyright City National Bank and Trust Company of Chicago, 198 
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THE TOP OF THE FINANCIAL NEWS 


CREDIT CONTROLS 


Down Came Margins 

With speculative and inflationary 
pressures less in evidence than at any 
time in months, the Federal Reserve 
Board late last month cut stock mar- 


Efgin requirements to 70 per cent from 
$190 per cent. Fed Chairman Martin, 
tthimself a former president of the New 


York Stock Exchange, reportedly has 
felt for some time that margins were 
too high, but for one reason or another 
the “right opportunity” for reducing 


~ithem had not previously presented 


itself. 
This was the 15th change in mar- 


iigin requirements since they were first 
established in 1934 (table). By com- 


. 
"= 
, 


parison, the discount rate has been 
raised or lowered 24 times in the same 
period. 

Outstandings Drop. In announcing 
its latest move, the Fed cited a steady 
decline in the level of market credit. 
As usual, officials were careful to 
avoid any direct tie-in with stock 
prices. 

Market credit is of course supplied 
primarily by commercial banks, al- 
though ‘‘free credit balances” (i.e., 
cash balances owed by brokers to 
their customers) also are available as 
a potential source of funds. Over the 
latt 12 months, loans by banks in 
leading cities to brokers, dealers and 
others for purchasing or carrying se- 
curities (other than Governments) 
have declined $447 million to $2.6 
billion. 

In Perspective. Such loans now ac- 
count for less than 4 per cent of total 
loans at these banks. Moreover, while 
“loans to brokers and dealers’’ are 
widely used to finance margin ac- 
counts, they also are used to finance 
dealer inventories and new issues of 
both stocks and bonds. Thus, actual 
stock market credit usually is some- 
what overstated. 


By most any measure, the amount 
so employed at present appears very 
modest indeed. 


EXECUTIVES 


Changes of the Month 

Stanley G. Harris, 69, youngest son 
of founder N. W. Harris, last month 
was named chairman of Harris Trust & 
Savings Bank. At the same time, Bur- 


AUGUST 15, 1960 


THE COURSE OF 
MARGIN REQUIREMENTS 


October 1, 1934 

February 1, 1936 

November 1, 1937 

February 5, 1945 

July 5, 1945 

January 21, 1946 

February 1, 1947 

March 30, 1949 

January 7, 1951 

February 20, 1953 ...... 50 
Sanuary 4, WIS <..<c000% 60 
Reh BS, WSS oo. vvcees 
January 16, 1958 

August 5, 1958 

October 16, 1958 

Sulp 2B, VOD 5. cccvsess 70 


ton A. Brannen, 61, and Donald P. 
Welles, 61, were named executive vice 
presidents of the $761 million (re- 
sources) Loop institution. 

In addition, five men became senior 
vice presidents: George S. Allen, Har- 
old B. Bray, Charles A. Carey (all of 
the banking department), Hardin H. 
Hawes (investment department) and 
William O. Heath (trust department). 
@ Everett H. Pixley, head of the na- 
tional department of Mellon National 
Bank & Trust Co., was named a senior 


HARRIS’ HARRIS 
Up to chairman. 


vice president. Now 61, Mr. Pixley 
has been associated with the Mellon 
organization since 1946. He also is a 
director of The Martin Co. 

@ W. Grady Clark was elected presi- 
dent of Investors Diversified Services, 
Inc., parent company of a $3.2 billion 
(total assets) mutual fund-investment 
certificate-life insurance complex, to 
succeed Joseph M. Fitzsimmons, who 
continues as chairman of the invest- 
ment committee. As chief of IDS’ 
3,300-man national sales force since 
1947, Grady Clark has spurred a three- 
fold increase in sales volume. 

@ William Wooten Mitchell, 45, 
stepped up from senior vice president 
to executive vice president of The 
First National Bank of Memphis. Mr. 
Mitchell started with the bank as an 
office boy in 1935, rose to direct all of 
its lending activities. 

@ Richard P. Brown moved up to 
senior vice president and executive 
trust officer of The First National 
Bank of Denver, and Elmer W. John- 
son advanced to senior vice president 
and trust officer. The 47-year-old 
Brown also was named a director and 
a member of the executive committee. 
Both men were associated with the 
former International Trust Co. when 
it consolidated with First National 
two years ago. 

@ J. Philip Smith was elected a senior 
vice president of State Street Bank & 
Trust Co., Boston. Formerly officer 
in charge of security analysis in the 
bank’s trust department, Mr. Smith 
now heads its organization and per- 
sonnel division. 

@ Robert C. Buell Jr. was named a 
senior vice president of Hartford 
National Bank & Trust Co. A veteran 
of 24 years with the bank, he cur- 
rently is in charge of its operations 
in southeastern Connecticut. 


BANK STOCKS 


Profits & Prospects 

In many industries, first-half-1960 
earnings have been making rather 
drab reading. But not so in banking. 

Six-month earnings reported to 
BANKERS MONTHLY by 45 leading 
banks and six bank holding companies 
(table) averaged a hefty 21 per cent 
higher than in the first half of 1959, 
which was considered a very good 
period for banking in its own right. 


5 








American NB&TC of Chicago.... $ 1,291 $ 1,043 


Bank of America, San Francisco. . . 
Bank of California, San Francisco. 
Bank of New York. ........... 
Bankers Trust Co., New York..... 


Central Nat. Bank of Cleveland. . 
Chase Manhattan Bank, New York 
Chemical Bank New York Trust Co.. 
Citizens National Bank, LA...... 
Citizens & Southern NB, Atlanta. . 


CP ROI OIFOE s <,5.6:5.06.0:0:0.8.00 
Colorado National Bank of Denver 
Commercial Bank of N.A., NY.... 
Continental Ill. NB&TC of Chicago. 
County Trust Co., White Plains... 


Crocker-Anglo National Bank, SF. 
Detroit Bank & Trust Co.......... 
Fairfield County (Conn.) Trust Co.. 
First National Bank of Chicago... 
First National Bank in Dallas..... 


First National Bank in St. Louis... . 
First National City Bank of NY 

& First National City Trust Co... 
First Pennsylvania B&TC, Phila... . 
Hanover Bank, New York........ 
Industrial NB of Providence...... 


Irving Trust Co., New York....... 
Manufacturers NB of Detroit..... 
Manufacturers Trust Co., New York 
Meadow Brook NB of Nassau Co.. 
Mellon NB&TC, Pittsburgh....... 


Morgan Guaranty Trust Co. of NY. 
National City Bank of Cleveland. . 
Nat. Newark & Essex Banking Co.. 
National State Bank of Newark.. 
Omaha National Bank.......... 


Republic National Bank of Dallas. 
Rockland-Atlas Nat. Bank of Boston 
Seattle-First National Bank...... 
Security First National Bank, LA... 
State St. Bank & Trust Co., Boston. 


Union Bank, Los Angeles. ....... 
Union Commerce Bank, Cleveland. 
United States Trust Co. of NY.... 
Valley National Bank, Phoenix.... 
Wachovia B&TC, Winston-Salem. . 


Firstamerica Corp., Los Angeles. .. 
First Bank Stock Corp., Minpls..... 
First Wis. Bankshares Corp., Milw.. 
General Bancshares Corp., St.L... 
Marine Midland Corp., Buffalo... 
Northwest Bancorp., Minneapolis. . 





FIRST HALF BANK EARNINGS 


In Thousands 


1960 1959 
44,620 40,182 
2,362 1,772 
2,888 2,243 
16,286 12,357 
2,180 1,789 
36,699 29,430 
19,990 18,985 
2,012 1,663 
2,391 1,896 
611 450 
673 493 
718 527 
14,831 12,054 
2,398 1,928 
7,622 6,142 
5,191 4,232 
796 615 
17,723 15,287 
3,227 2,693 
2,542 2,248 
37,929 31,667 
4,981 4,047 
9,349 7,332 
1,985 1,715 
9,316 . 7,011 
3,584 2,865 
13,076 11,344 
2,500 1,903 
12,372 10,911 
26,896 20,143 
4,704 3,506 
1,314 1,035 
1,886 1,423 
1,129 1,068 
4,600 4,372 
616 502 
4,855 3,976 
14,466 11,685 
2,278 1,713 
2,630 1,936 
1,704 1,265 
1,681 1,503 
3,200 2,373 
3,065 2,710 
14,519 11,087 
7,854 6,933 
2,980 2,262 
1,035 982 
9,346 8,217 
7,292 6,683 









Per Share 
1960 1959 
$17.21 $13.91 
1.74 137 
L#1 1.38 
10.70 8.31 
2.02 L353 
2.01 1.65 
2.73 2.19 
2.36 2.24 
1.51 1.25 
1s 1.33 
1.72 L.2r 
3.96 2.90 
1.28 94 
4.94 4.02 
1.48 1.19 
1.44 1.21 
2.82 2.30 
1.45 1.30 
2.83 2.45 
1.24 1.04 
3.00 2.65 
3.10 2.59 
2.10 L771 
2.08 1.63 
1.65 1.43 
1.76 Lae 
2.82 229 
2.60 2.25 
L222 1.14 
4.74 4.18 
3.57 2.67 
3.53 2.63 
3.29 2:59 
3.37 2.54 
3.23 3.05 
Let7 to 
2.05 1.67 
1.94 1.39 
2.22 ia? 
3.04 2.28 
t.25 La 
2.33 zs 
3.36 3.01 
1.43 1.06 
79 at 
.87 79 
2.26 2.00 
1.54 VAT 
A4 42 
94 .84 
1.34 125 







Significantly, all 51 reporting insti 
tutions showed increased earnings 
this year, although individual per 
centage gains varied over a fairl 
wide range. 

Favorable Factors. The big ques 
tion now: What effect will the recent 
marked easing in the money market 
have on bank earnings in the months 
just ahead? The answer given by 
most analysts: Very little. 

For one thing, the sharp decline i 
interest rates has largely been confined 
to the open-market sector; as this i 
written, major banks are holding the 
line on the prime rate. These bank: 
already are substantially loaned up 
and most expect business loan demand 
to be fairly heavy in the second halj 
(BANKERS MONTHLY, July 15). 


And even if bank rates ultimately 
follow their open-market cousins low 
er, it will be some time—probabl 
more than six months—before there i 
any appreciable effect on bank earn 
ings. What’s more, declining interes} 
rates usually are accompanied by ris 
ing deposits; thus, a greater volume 0 
loans and investments would tend t¢ 
offset lower yields. 


For these reasons, analysts gene 
rally expect bank earnings to be main 
tained around present lofty level 
through 1960 and into 1961. Witl 
current payout ratios historically low 
many banks are likely to hike cas 
dividends or distribute stock. 


Whither Prices? Despite such fe 
vorable prospects, bank stocks hav 
declined this year in sympathy wit 
the rest of the stock market. As meas 
ured by the Merrill Lynch index, lead 
ing bank stocks are now down 8 pe 
cent from their early-January high 
which compares with a drop of 11 pe 
cent in the Dow Jones industrials. 

At this point, say many analysts 
bank shares are more attractive tha 
the general market. Concludes Th 
Value Line Investment Survey, fo 
example: 


“Most of the leading bank equitie 
(rank high) relative to all stocks, fo 
probable market performance in th 
next 12 months. In addition, the 
offer top investment quality, a satis 
factory and entirely safe current div 
dend return, plus the prospect ¢ 
gradual but well defined appreciatio 
potentiality over a period of years 
Hence, the bank group presently co 
stitutes one of the best havens for t 
funds seeking shelter from the thre 
of a general stock market decline.” 
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Morgan Guaranty 


Trust Company 


OF NEW YORK 


Statement of Condition June 30, 1960 


ASSETS 
Cash and due from banks 


U. S. Government obligations 


State, municipal and public securities 


Other securities 

Loans 

Customers’ acceptance liability 
Stock of Federal Reserve Bank 
Investment in subsidiary companies 
Bank premises 


Other assets 


LIABILITIES 

Deposits 

Reserve for expenses and taxes 
Liability on acceptances 

Dividend payable July 15, 1960 
Other liabilities 
Capital—7,540,000 shares—$25 par 
Surplus 

Undivided profits 


Total capital funds 


$188,500,000 
236,500,000 


106,613,273 


$ 870,492,763 
739,581,213 
144,206,361 

12,008,605 
2,160,63 1,427 
53,916,491 
12,750,000 
8,020,495 
25,596,619 


106,453,406 


$4,133,657,410 


$3,403,576,610 
10,904,847 
56,590,767 
7,540,000 


93,431,913 


531,613,273 


$4,133,657,410 


Assels carried al $377,794,679 in the abore statement are pledged to qualify for 


fiduciary powers, to secure public monies as required by law, and for other purposes 


Member of the Federal Reserve Svstem and the Federal Deposit Insurance Corporation 


DOWNTOWN OFFICES 


140 Broadway 
23 Wall Street 


MIDTOWN OFFICES 


Fifth Avenue al 44th Street 


Madison Avenue at 60th Street 


40 Rockefeller Plaza 


INTHY =AUGUST 15, 1960 


EUROPEAN OFFICES 


London 
Paris 


Brussels 





DIRECTORS 


HENRY C. ALEXANDER 
Chairman of the Board 


DALE E. SHARP 


President 


STEPHEN D. BECHTEL 
President, Bechtel Corporation 


WILLIAM C. BOLENIUS 
Ezeculive Vice President 
American Telephone and Telegraph Company 


PAUL C. CABOT 
Chairman of the Board 
State Street Investment Corporation 


J. LUTHER CLEVELAND 


Chairman, Executive Committee 


JOHN L. COLLYER 


Chairman, Executive Commiltee 
The B. F. Goodrich Company 


H. P. DAVISON 
Vice Chairman of the Board 





CHARLES D. DICKEY 


Chairman, Commitlee on Trust Matlers | 


JOHN T. DORRANCE, JR 
Assistant lo the President 
Campbell Soup Company 


CARL J. GILBERT 


Chairman of the Board 
The Gilletle Company 


W. ALTON JONES 


Chairman, Executive Committee 
Cilies Service Company 


DEVEREUX C. JOSEPHS 


Vice Chairman, Committee on Trust Matters 


THOMAS S. LAMONT 
Vice Chairman of the Board 


L. F. McCOLLUM 


President, Continental Oil Company 
JUNIUS S. MORGAN 


HOWARD J. MORGENS 


President, The Procter § Gamble Company 


FHOMAS L. PERKINS 
Chairman of the Board 
American Cyanamid Company 


M. J. RATHBONE 
President 
Standard Oil Company (New Jersey) 


CARROL M. SHANKS 
President, The Prudential Insurance 
Company of America 


JAMES M. SYMES 
Chairman of the Board 
The Pennsylvania Railroad Company 


CLYDE E. WEED 
Chairman of the Board 
The Anaconda Company 


HENRY S. WINGATE 
Chairman of the Board 
The International Nickel 
Company of Canada, Limited 


GEORGE S. YOUNG 
Chairman of the Board 
The Columbia Gas System, Inc 





ONE BANK 
SERVES 
ALL ARIZONA 


64 OFFICES 
Resources Over $600 Million 


Colt kBcinan, 


President 


MEMBER aimee DEPOSIT INSURANCE CORPORATION 


het abin Et aR LR SEE 


thie debs atcha iss dtinbsntha atte ena 


First in deposits 
First in service 


To a Japanese, the name “Fuji” is 
synonymous with “incomparable” — the 
perfect title for the Bank which has 
again taken first place in deposits 
for another year More than _ 10,000 
trained personnel at 190 branches 
throughout Japan. A capital of 11,000 
million yen. Fuji Bank — first in Japan. 

Overseas Offices: New York, 

Overseas Representative: 


London 
Calcutta 


Founded in 1880 


tHE FUJI BANK, trp. 


Tokyo, Japan 


TRUSTS 
Big Role in the Market 


The importance of bank-adminis- 
tered personal trusts to the stock mar- 
ket was underscored again this month 
by a new American Bankers Asso- 
ciation survey. Of the $57.2 billion of 
assets held in personal trust accounts 
in banks in 1959, a whopping $37.2 
billion was invested in common stocks. 
Participations in the equity portion of 
common trust funds would bring the 


total interest in commons to around 
$38.6 billion. 


The latter figure approaches the 
common-stock holdings of all other 
institutional in vestors combined. 
It also is equal to 13 per cent of the 
market value of all common stocks 
listed on the New York Stock Ex- 
change at the end of 1959. Allowing 
for holdings of unlisted issues, per- 
sonal trust accounts probably own 
about 12 per cent of the Big Board 
total. 


New Light. This is only the second 
time that figures on bank-managed 
personal trust holdings have been com- 
piled on a nationwide basis. Covering 
personal trusts only, the ABA survey 
excludes estates, personal agencies, 
custody and safekeeping accounts, 
pension and profit-sharing trusts, in- 
vestment advisory and management 
accounts, corporate trusts and agen- 
cies and other trusts. 


Total personal trust assets break 
down as follows: common stocks 65.1 
per cent, state and municipal securi- 
ties 13.6 per cent, corporate bonds and 
debentures 4.5 per cent, U.S. Gov- 
ernment securities 4.5 per cent, pre- 
ferred stocks 2.2 per cent, mortgages 
1.3 per cent, participations in common 
trust funds 4.6 per cent and cash and 
other assets 4.2 per cent. 


Banks had sole investment respon- 
sibility for $24.6 billion of personal 
trust assets. For the remaining $32.6 
billion they either shared the respon- 
sibility with others or had none. In 
the accounts over which banks had 
complete investment authority, the 
proportion invested in common stocks 

—59.8 per cent—was somewhat small- 
er than the average for all accounts. 


New Money. Not only do total 
stock holdings of personal trusts loom 
large, but substantial net new money 
appeared to be moving into the mar- 
ket from this source in 1959. Thus, 
stock holdings of such accounts in- 
creased by $6.5 billion between 1958 


and 1959—a gain only partially attrib- 
utable to market appreciation. 


(Apart from their role as trust in- 
vestors, banks also are important to 
the market as investment advisers to 
individuals. According to a new survey 
by the NYSE, 33 per cent of all adults 
in the U.S. report they would go toa 
bank for advice about stocks, com- 
pared with 38 per cent who say they 
would go to a broker.) 


MILESTONES 
Change & Progress 


@ Beneficial Finance Co., which oper- 
ates 1,240 affiliated consumer finance 
offices, acquired a 47 per cent stock 
interest in Western Auto Supply Co., 
which has 4,118 associated appliance, 
home and auto supply stores. The ac- 
quisition was billed as “a significant 
and entirely new chapter in the diver- 
sification and growth of Beneficial.” 


@ The First National Bank of Denver, 
which was founded as Clark Gruber & 
Co., Bank & Mint in July 1860, 
marked its 100th anniversary. The 
bank now has resources of $320 mil- 
lion, largest in Colorado. 


@ Francis I. duPont & Co., big (net 
worth: $25.9 million) security and 
commodity brokerage firm, launched 
new offices in Boston and Houston. 
The openings expand the firm’s na- 
tionwide network of branches to 77. 


@ Central-Penn National Bank, The 
First Pennsylvania Banking & Trust 
Co. and The Philadelphia National 
Bank formed a Greater Philadelphia 
Small Business Investment Co. Of 
late, many large banks have been 
taking advantage of the attractive 
capital and tax provisions of the 
Small Business Investment Act of 
1958. 


@ Fast-growing Brunswick Corp. (for- 
merly Brunswick-B a 1 k e-Collender) 
formed a wholly-owned subsidiary to 
finance note receivables generated by 
the instalment sale of bowling equip- 
ment (other than automatic pinset- 
ters), simultaneously announced that 
the necessary bank credit lines had 
been established. Later, Brunswick 
Credit Corp. may also finance pleasure 
boats and hospital supplies. 


@ United Air Lines (BANKERS MONTH- 
LY, May 15) announced plans to take 
over financially-troubled Capital Air- 
lines. The deal has been approved by 
the British interests that hold $34.8 
million of Capital’s notes. 
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MICHIGAN NATIONAL BANK 


BATTLE CREEK CHARLOTTE FLINT GRAND RAPIDS 
LANSING MARSHALL PORT HURON SAGINAW 


STATEMENT OF CONDITION 


June 30, 1960 


ASSETS 


Cash and Due from Banks..............00.- $ 46,882,925.62 
U.S. Government Securities 139,971,588.13 
U.S. Guaranteed Loans........ (aweaw eas Sas 84,667,831.85 $271,522,345.60 


Loans—Other 237,572,785.68 
Bank Buildings and Equipment..... sseseevesocene 12,141,393.70 
Other Securities ‘ ; 3,137,176.99 
Accrued Income 1,774,690.32 
Other Assets 2,138,264.86 

$528,286,657.15 


LIABILITIES 


Deposits....... (brea dona wadnns ckuateawe anand Sha dereoKnanees $476,472,495.55 
Other Liabilities 3,299,825.88 
Deferred Income....... a 16,283,265.33 
Capital ($10 Par) $ 12,000,000.00 
Surplus .onénwind aaawionunnes ives dau Remaaees 12,000,000.00 
Profits and Reserves 8,231,070.39 32,231,070.39 


Total Liabilities $528,286,657.15 


*SOPEN EACH WEEKDAY INCLUDING SATURDAY UNTIL 4:30 P.M.’ 


Member 
Federal Reserve System 
Federal Deposit Insurance Corporation 


AUGUST 15, 1960 





TH is iS A TR ACTO R The Farmall 560 is one of the world’s 


most powerful row-crop tractors 


AND THIS IS A TRACTOR 


The giant International TD-25 crawler pro- 
vides power for biggest construction jobs 


THIS IS A “TRACTOR,” TOO! seavy 


payloads are easy pull for big International highway tractors 


IH PULLING POWER MOVES THREE GREAT INDUSTRIES 


In transportation, construction and farming, tractors mean POWER—and International 


Harvester tractors power all three! IH builds the world’s most complete line of motor trucks. 
International construction equipment is at work on big jobs everywhere. IH machinery 
serves more modern farms than any other make. You'll be putting your money where the 


POWER is when you back the buyer of International Harvester equipment. 


INTERNATIONAL HARVESTER . 
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Washington Report 


Correspondent: Helmuth Bay 
NATIONAL PRESS BLDG. RM. 1104 


oc 


The Presidential race looks very, very close right now. 

Kennedy, like any other Democratic candidate for the Presidency, starts with 
a Clear statistical advantage: There simply are more registered Democrats in the 
country than registered Republicans. 

Nixon relies on three big offsets: 1) peace and prosperity under nearly eight 
years of Republican Administration, 2) his long association with the still immensely 
popular President Eisenhower, and 3) his own rising stature as a statesman, as well 
as a politician. 


A striking difference between Democrats and Republicans on the issue of 
economic growth, money and credit is confirmed anew in the 1960 party platforms. 

Says the Democratic plank: "As the first step in speeding economic growth, a 
Democratic President will put an end to the present high interest, tight money 
policy. . . . If recessionary trends appear we will act promptly with counter- 
measures such as public works." 

Says the Republican platform: "(The) mainspring (of economic growth) lies in 
the private sector of the economy. .. . We reject the concept of artificial growth 
forced by massive new Federal spending and loose money policies. .. . We must 
strengthen, not weaken, the ability of the Federal Reserve System and the Treasury 
Department to exercise effective control over money and credit in order better to 
combat both deflation and inflation." 

Once again, it’s cheap money vs. sound money. 


In order to force interest rates artificially lower, the Democrats presumably 
would have to get rid of Fed Chairman Martin (whose term has more than two years to 
run) and certain of his associates, and replace them with men willing to be 
dominated by the White House. 

In contrast, the Republicans probably would retain the able and dedicated 
Martin, promise to uphold the independence of the Federal Reserve. 


As this is written, it still is not clear exactly which phases of its 
legislative program the heavy Democratic majority in Congress will push in the 
session just reconvened. Medical care for the aged, school aid, housing legislation, 
a higher minimum wage and increased defense appropriations all are talked. 

But with September 1 the target date for adjournment, there won’t be enough 
time for action on all of these fronts. Moreover, most of the Democrats’ pet 
measures face the threat of a Presidential veto. 

Thus, the majority leadership may decide to concentrate on one or two major 
items, put the rest over until January. 


In any case, banking legislation has low priority in the present short 
Session, and most of the bills still pending in this area will be allowed to die. 
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In the time it took you to “process” the baby last 
night...our night staff processed 4,000 cash items 


Even if you’re an old hand at this sort 
of thing, it probably takes you eight sleepy 
minutes to powder, pin, and pamper the baby 
back to sleep. 

During those eight minutes, our night 
staff processes some 4,000 cash items. We 
average 500 a minute. 

This means that many of the checks 
air-mailed to us in the afternoon are available 
funds by the following morning. 

Our correspondents from coast to coast 
find this speed a very important advantage. 
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You and your customers will, too. 

We’ll be happy to send you full details, 
or have one of our people drop in at your 
office in person. Call us at STate 2-9000. 


CONTINENTAL 
DOIGIOIN OWS 00. 


BANK & TRUST COMPANY OF CHICAGO 


Lock Box H, Chicago 90 Member F. D. |. C 
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BAN KERS National Magazine of Banking & Investments 
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THE BANK PORTFOLIO TODAY 


A Key for Locked-in Positions 


For the bank with its liquidity needs fully satisfied, say the authors, money 
market conditions that depress bond prices at the same time create opportunities 
to exchange losses for capital gains, with a distinct tax advantage, and to other- 


wise improve portfolio earnings. 


By LINCOLN W. HALL* 


But three important principles should govern. 


Vice President, Fidelity-Philadelphia Trust Co., Philadelphia, Pa. 


OST BANKS have found them- 
M selves in a position at one 
time or another in the past 
nine years in which they were under 
the necessity of selling portfolio in- 
vestments at a loss, and there is good 
reason to suppose that that necessity 
will continue to arise from time to 
time. Not sufficiently realized, how- 
ever, is the fact that all funds derived 
from such sales can be so reinvested in 
loans and discount securities as to 
bring after-tax yields that will more 
than recover the net losses incurred. 


Many Ways to Profit 


That portion of the proceeds of such 
sales which is invested in loans will 
serve both to produce substantially 
higher yields than formerly and to 
create derivative deposits at a time 
when deposits tend to become scarce. 
That which is invested in discount 
securities will have a “locked-in” 
appreciation factor which will be 
roughly equivalent to the loss taken 
on the securities sold, but with this 
difference: The loss can be charged 
against operating income which is tax- 
able at 52%, and the ultimate assured 
profit represented by the discount 
may be so taken as to be subject to a 
capital gains tax of only 25% if the 
securities involved are held six months 
or longer. 


It is quite obvious that these con- 
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siderations by no means apply with 
equal force to banks which have a 
taxable income of $25,000 or less, be- 
cause the income of such banks, in- 
cluding their short-term capital gains, 
are taxable at only 30%. There is thus 
a difference of only 5% between regu- 
lar income and short-term capital 
gains, on the one hand, and long-term 
capital gains, on the other; but it is 
still 5%. 


Because of this tax situation, it is 
quite possible for banks in the 30% 
bracket to realize profits and losses, 
whether short or long term, in the 
same year without sacrificing a real 
tax advantage. This might be true of 
years in which bond prices fluctuate 
within wide limits due to a change in 
monetary conditions. This type of 
manipulation, however, could not be 
executed by a 52% bank without dis- 
astrous results. 


In some situations, banks in the 
30% bracket can take advantage of 
market conditions and special tax 
features of securities. An excellent 
example of a security that might be 
purchased to that end is the U. S. 
Treasury 234, 12/15/65-60, a par- 
tially tax free bond. For banks in the 
30% bracket, the issue is a completely 
tax free bond (except for capital 


*Co-authored by Robert S. Damerjian, assistant 
to Dr. Hall. 


gains). This is due to the fact that the 
issue is exempt from the normal tax 
of 30% and subject only to the 22% 
surtax. Tax exempt municipals ob- 
viously do not hold the attraction for 
banks in the 30% bracket that they 
do for those subject to a tax of 52%, 
although there is little difference in 
the relative advantages afforded the 
respective categories of banks by the 
purchase of municipals if they are 
bought under certain money market 
conditions. 

An essential preliminary step to the 
study of a bank portfolio is an analysis 
of the bank’s position as revealed by 
the following ratios: 


1. Capital to deposits; 


2. Loans to deposits; 
3 


3. Call and call participation loans 
to total loans; 


. Mortgage loans to total loans; 
. Term loans to total loans; 

. Risk assets to capital funds; 

. Loans to capital funds; 


. Cash and Government securities 
to deposits; 
9. Other securities (corporate, agen- 
cy and municipal) to deposits. 
Also vital to such a study are 
breakdowns revealing: 


@ The composition of the deposit 
structure (demand and time); 
@ The maturity distribution of gov- 
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ernments, giving due consideration to 
call features; 


@ The maturity distribution of mu- 
nicipals, their market status, whether 
local or national, and ratings. 


Many of these factors are inter- 
related and need to be examined in 
conjunction with the over-all picture. 
Liquidity needs are, of course, para- 
mount, and portfolio operations should 
begin only after they are fully satis- 
fied. A sound liquidity position makes 
ample provision for reasonably pre- 
dictable fluctuations in both deposits 
and the demand for loans. With all of 
these conditions fully met, we are 
ready to consider how the portfolio 
can best be operated with a view to 
improving income and minimizing 
taxes. 

There are three important prin- 
ciples that should govern in the man- 
agement of a commercial bank bond 
portfolio: 1) To the extent that it is 
consistent with a sound banking posi- 
tion, as much taxable income as pos- 
sible should be converted into tax- 
free income. 2) As much taxable in- 
come as possible should be taken in 
the form of capital gains. 3) The port- 
folio should be so arranged that capi- 
tal gains and losses are not taken in 
the same year. A discussion of the 
application of these principles follows. 


‘4. The extent to which any one 
bank can convert taxable to tax-free 
income is dependent on its individual 
ratios. Any corporate bond (with some 
exceptions) or Government agency 
bond should be converted, even at a 
loss, because the after-tax loss can 
usually be recovered by a much earlier 
date than that of the maturity of the 
bonds sold. Long Treasury’s (with a 
maturity of over 10 years) could be 
sold at a loss because the net loss 
would ordinarily be recovered in less 
than four years through a resulting 
increase in after-tax income. If the 
bank’s position in Treasury’s is ex- 
cessive, even short bonds can be 
transferred with a large increase in 
after-tax income. 


The municipal bonds obtained in the 
course of these operations should, as a 
general thing, 

@ have maturities of under 10 years, 

@ have an ‘‘A”’ or better rating, 

@ be of general obligation quality, 

@'be known and traded on a na- 
tional scale. 


This is not to imply that good grade 
local issues should not be added to a 
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How to Convert a Net Book Loss into a Gain 
(Approximate prices as of 4- 1-60) 


Sell 


Book Mkt. Value Income 
1,000,000 U. S. Treas. 
29%e%- 2/15 65 1,000,000 93% 937,500 26,250 
Tax @ 52% 13,650 
After Tax 12,600 
Book Value 1,000,000 
Market Value 937,500 
Gross Loss 62,500 
Tax Credit @ 52% 32,500 
Net Loss 30,000 
Buy 
1,059,000 U. S. Treas. 
1A%-4/1/65 88% (937,215) 15,885 
Tax @ 52% 8,260 
After Tax 7,625 
Net income from 2%4%-2 15 65 given 
up for 5 years* 63,000 
Net income received from 1%2%-4/1/65 
for 5 years 38,125 
Loss in Income 24,875 


*Assuming 2%4% can be earned from 2/15/65 to 4/1/65 from reinvestment at maturity 
(1% months) 


At Maturity or Possibly Before: 





| 


Maturity Value 1,059,000 
Book Value Pas ,2to l\ 
Gross Profit 121,785 " 
Tax on Capital Gain @25% 30,446 
Net 91,339 
Less Net loss at time of sale 30,000 
Net 61,339 
Less loss of Income for 5 years 24,875 
Net Gain from Transaction 36,464 





Here, as _ else- 


municipal portfolio. 
where in the bank, there is a definite 
need for balance. 


2. It is not to be inferred from the 
statement that as much income as 
possible should be taken in the form 
of capital gains that a portfolio mana- 
ger should become a trader. Aside 
from the fact that trading is not 
banking, it must be remembered that 
short term profits are taxable as 
income. 

Portfolio managers would perhaps 
do well to refrain from any effort to 
achieve capital gains as here sug- 
gested until the initial program of 
maximizing tax-free income is well 
under way. With that accomplished, 
the bank can turn its attention ‘. 


portfolio operations that are calcu-} 
lated to work out as a trade of income, 
taxable at 52%, for capital gains, tax- 
able at only 25%. While this type of| 
switch can be executed in both tax- 
free securities and Governments, the 
latter, of course, lend themselves far} 
more readily to the process. Such a 
switch is illustrated in the accom-) 
panying example. 





The same type of program can be} 
carried out in municipals, although it| 
would be somewhat more complex be 
cause of the difficulty of finding 
block of bonds with which to replace; 
those sold. Low coupon, deep discount 
municipals will generally yield a higher, 
return, even after payment of the) 
capital gains tax, than issues pur- 
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THE 


CHASE MANHATTAN 


HEAD OFFICE: New York 15 


BANK 


Statement of Condition, June 30, 1960 


Cash and Due from Banks . 
U. S. Government Obligations . . . . 
State, Municipal and Other Securities . . 


Mortgages . 
Loans 


ASSETS 


Reet Reserve for Loews . 2. «+ 2 2 © 6 


Banking Houses . 


New Building under Construction . . . 


Customers’ Acceptance Liability. . . . 


Other Assets . 


Deposits . . 
Bills Payable 


Foreign Funds Borrowed 


Reserve for Taxes 


Acceptances Outstanding 


Other Liabilities . 


Reserve for Contingencies 


Capital Funds: 
Capital Stock 


(13,430,340 Shares—$12.50 Par 


Surplus 


Undivided Profits . 


LIABILITIES 


e «e « $167,879,250 


© « « 400,000,000 
© e e 104,019,799 


$2,112,595,996 
1,124,918,619 
433,886,473 
245,264,216 


4,235,196,604 
110,765,037 


29,530,768 
94,518,184 
184,683,595 
71,591,170 
$8,421,420,588 


$7,346,041,988 
64,275,000 
3,795,741 
42,687,932 
197,813,360 
79,969,282 
14,938,236 


pees 671,899,049 
$8,421,420,588 


Of the above assets $578,474,682 are pledged to secure public deposits and for other 
purposes, and trust and certain other deposits are preferred as provided by law 
Securities with a book value of $45,995,082 are loaned to customers against collateral. 
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Member Federal Deposit Insurance Corporation 
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chased in the same maturity area at 
par or a premium. In both cases, there 
is an exchange of after-tax income for 
capital gains. 

One problem faced by most banks 
contemplating such a program is that 
of finding income that will compen- 
sate for the lower yield on the newly 
purchased low coupon securities pend- 
ing their liquidation at maturity. In 
many instances this loss of income is 
temporarily offset by increased in- 
come from the bank’s loan portfolio. 
Loan demand and interest rates are 
usually rising when banks have such 
a program under way, with the result 
that the bank’s earnings will reflect 
increased income from loans as well as 
from its shortest term investments. 


It is, of course, unnecessary to 
generate a loss in order to carry out 
this type of program. Banks, in some 
instances, will sell at a profit and re- 
invest the proceeds in other discount 
issues, which has the effect of adding 
in due course to the capital gains 
already taken. 


Needs Vary with Circumstances 


The many combinations of tax 
switching programs available to the 
portfolio manager vary with the cir- 
cumstances of the individual bank and 
its economic environment. A consider- 
able number of portfolio managers will 
sell at a loss and invest part of the 
proceeds in a discount issue, using the 
remainder for the purchase of a large- 
coupon issue, thus helping to offset 
the loss in current yield resulting from 
the purchase of the discounts. 


Since this type of transaction is 
usually recommended during a period 
of tight money (when short-term are 
higher than long-term rates) it is ad- 
visable, for the most part, to purchase 
somewhat longer discount issues when 
the program is placed in operation. As 
a general proposition, this is a good 
time to lengthen the portfolio. If large 
coupon issues are purchased (as sug- 
gested above) along with the discount 
issues, income will be held at a rea- 
sonable level, and there is an excellent 
chance that the bonds will rise to a 
premium. 


This procedure will also minimize 
the extent to which the securities in 
question can depreciate should interest 
rates remain at the same level. The 
same market conditions that make it 
possible to purchase discount issues 
for the purpose of recovering losses 
also afford an excellent opportunity 
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Dr. Hall and Mr. Damerjian discuss a portfolio. 


for the reorganization of maturity 
distribution should that be necessary. 


It seems worth mentioning in pass- 
ing that some larger institutions have, 
with the approval of their respective 
supervisory agencies, accreted into 
income the capital gains resulting 
from discount purchases, at the same 
time setting up a contingent reserve 
for the capital gains liability. This 
procedure is especially attractive in 
instances where, for example, a sig- 
nificant portion of the portfolio is in- 
vested in 114% notes, and current 
yield is being sacrificed for a higher 
after-tax yield to maturity. 


3. It is a cardinal rule that banks 
in the 52% tax bracket must see to it 
that they do not take capital gains and 
losses in the same year. This prin- 
ciple revolves around the fact that 
capital losses must be offset against 
capital gains, if any, before they can 
be deducted from operating earnings. 
Therefore, if a bank were to take 
$25,000 of both gains and losses in its 
portfolio in the same year, there would 
be an out-of-pocket loss through an 
avoidable over-payment of taxes of 
$6,750.00. 


In planning the portfolio, it is essen- 
tial that securities bought at discounts 
do not mature at a profit in a number 
of successive years. Such a succession 
of capital gains would prevent the use 
of a natural loss year—one in which 
interest rates are rising and bond 
prices are falling—for the purpose of 
reloading or repacking the portfolio 





with discount bonds for future capital 
gains—-as well as obtaining any loan 
funds that may be needed. The year 
1959 is an excellent example. 


In order to employ the procedure 
here outlined to the best advantage, 
discount bonds should be packed in 
specific rather than in successive years. 
It is desirable to have packed years 
within a fairly close maturity range, 
perhaps within 5 years, as there may 
otherwise be an unnecessarily long 
wait for the capital gains. 


Must Time Profits and Losses 


When this procedure is followed, it 
is always possible to make the packed 
year a profitable one by carefully ab- 
staining from taking any capital losses 
that would have to be subtracted from 
the capital gains accruing on the dis- 
count bonds maturing in that year. 








Although they are not directly re-} 
lated, deductions for additions to re- | 


serves for bad debts should not be 


taken during loss years. Since such 
deductions do not operate as offsets f 


against security profits, their net effect 


during a portfolio profit year is tof 
reduce the over-all tax liability of Py 


the bank. 
In practice, every bank and its port- 


folio is an individual problem, and no} 


two are alike. No attempt should be 
made to put any bank in some pre- 
determined mold, but the three prin- 
ciples set out in this article should be 
realistically applied to whatever situa- 
tion may be found to exist, whether it 
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Space engineering—assurance of new quarters profit 






NEW YORK ¢ CHICAGO ¢ SAN FRANCISCO « DETROIT ¢ ATLANTA ¢ AUSTIN 





* 


eer peta pos srg. 8 





A banker, more than most men, expects his money’s 
worth. Today, space is money. Especially the space you 
pay for in your new banking quarters. With building 
costs still rising, with the demand for bank services 
booming, no prudent banker can afford the extravagance 
of space that does not add to efficiency and profits. 


From more than 3,500 financial projects, Bank Building 
Corporation has developed advanced techniques of 
space engineering that utilize every square foot of new 
quarters area. Our planners and designers specialize in 
eliminating space-waste. At the same time, they build 
maximum efficiency and flexibility into both public and 
operational areas ... at minimum cost, initially and 
long-range. This practical application of specialized 
experience is another big reason why more bankers 

call in Bank Building first. 


4o¥ia 


ST. LOUIS, 1130 HAMPTON AVENUE 


involves the purchase or sale of Gov- 
ernments or municipals, or both. It 
cannot be too heavily stressed that 
banks in the 52% tax bracket can 
achieve satisfactory results only by 
rigorously ruling out any possibility 
that capital gains and losses will be 
taken in the same tax year. 

When purchasing discount bonds, 
banks should not attempt to guess 
when the bottom of the market has 
been reached; and it is difficult, as 
well, to pinpoint the top of the market. 
Federal Reserve policy should be close- 


GOVERNMENT - 
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STATE - 
HOUSING AUTHORITY + PUBLIC REVENUE BONDS 
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PUBLIC UTILITY « INDUSTRIAL & RAILROAD BONDS 
INVESTMENT STOCKS 


Knowledge, Experience, Facilities for Investors 


R. W. Pressprich & Co. 
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New York Stock Exchange 
American Stock Exchange ( Assoc.) 


48 Wall Street, New York 5, N. Y. 
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ly studied, because turning points are 
greatly influenced by central bank 
action. Buying and selling within a 
few points of the bottom and top of 
the market will produce altogether 
satisfactory results. 


A Sacrifice by Holding ? 


Said the Federal Reserve Bank of 
Kansas City in its Monthly Review for 
June: ‘For the purposes of portfolio 
management, the prices at which 
present holdings of Government secu- 
rities were acquired is irrelevant to the 
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Midwest Stock Exchange 
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Investment Officer W. Calvin Henry and 
Mrs. Katherine Kuta at a Fidelity-Phila- 
delphia trading desk. 


determination of whether present se- 
curities portfolios constitute the opti- 
mum use of the funds represented by 
their market values. If a bank can 
increase its ultimate earnings by sell- 


ing the securities presently held and | | 


employing the proceeds of the sale in 
another use, it makes a distinct sacri- 
fice by refraining from making the 
switch. . . . This would be true re- 
gardless of the effect of the switch on 
the book value of its investments. 


A Loss Is a Loss 


“On the same basis, it can be 
argued that a bank need not be de- 
terred from expanding its loan port- 
folio simply because losses are realized 
when securities are sold to raise funds 
for the loan expansion. Such losses 
have been suffered whether or not the 


bank shows them on its books; aj 


decline in the market value of secur- 
ity holdings is a fact that cannot be 
avoided by refraining from selling the 
issues. ... 

“In addition to the fact that an un- 
willingness to engage in market trans- 
actions in Government securities be- 
cause their prices are depressed may 
stand in the way of achieving the most 
profitable use of investible resources, § ‘ 
the tax treatment of securities losses | ~ 


realized by banks may provide an }¥ 


important stimulus for establishing 
such losses by market transactions.” 

It is hoped that what has been said § 
here will serve to make that stimulus §} 


more widely felt to the end that bank #g 


assets in general may be more use- 
fully and more profitably employed. 
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BOND BULLETIN 


Governments ¢ Municipals ¢ Corporates 


By William B. Hummer 


Impressive midsummer strength was displayed by the bond markets in the 
wake of domestic economic and political uncertainties. A seasonal business slow- 
down, meaning reduced bank loan demand and sharply reduced calendars of new 
offerings, added impetus to the upsurge. Firmness of Governments and corporates 
has been fairly consistent since June, but prices of state and municipal obliga-— 
tions began to turn up only after very heavy inventories were pared in July. 

U. S. Treasury issues have scored considerable gains this year, although 
much of the upturn has occurred in thin markets with yield relationships often 
Tagged and uneven. By early August, long-term Governments had posted gains of 
aS much as ten points over 1960 lows, the Magic 5s due in August 1964 had risen 
from par to a 3.46 per cent yield basis, and the 9l-day bill rate had plummeted to 
2.13 from a January peak of 4.60 per cent. 


This background enabled the Treasury to achieve an outstanding success in 
introducing its new "cash refunding" technique to replace $9.6 billion 4 3/4 per 
cent notes due August 15 and $800 million Fannie Mae 3 5/8s due August 23. 

For the first time in debt management history, the maturing issues carried 
no rights privilege but instead were paid in full. Holders then had the opportunity 
of subscribing for cash to the new $7.75 billion 11 1/2 month 3 1/8s and $1 billion 
3 7/8s due May 15, 1968. These issues were heavily oversubscribed, and preferen- 
tial allotments were used to keep speculative purchases to a minimum. 

Major goal of the new refunding technique is to avert a debacle such as 
occurred when the 2 5/8s were purchased by speculators in large amounts in June 
1958. Introduction of the new system was well-timed because speculative fever showed 
Signs of mounting in the Government market during late July. 

Fresh strength was imparted to the money market because of the Treasury's 
August financing. Although there were $10.4 billion of maturing issues, the debt 
managers offered but $9 billion of new issues, using a healthy cash balance to pay 
down the remainder of maturing debt. The resulting shrinkage of debt due in one 
year or less caused further easiness in all short-term rates and yields. 


Well aware of its opportunity to accomplish further lengthening of the 
maturity of the debt in a climate as favorable as today's, the Treasury indicated 
that plans would be announced for its second advance refunding later this month 
or in early September. Its next cash financing will take place in October. 

A major question concerns the size of the advance refunding; the debt 
managers do not want to jolt the long-term capital market unduly with a very heavy 
offering of bonds, and also want to insure success of their second operation of 
this type. The refunding presumably will include some or all of the 2 1/2 per 
cent "tap" issues that were sold during World War II. There are eight separate 
issues of 2 1/2s, aggregating $28.2 billion, that carry final maturity dates from 
1967 to 1972. All but one are wartime issues. 
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The thinness of markets against which recent gains in quotations have 
been established, some question about the extent of speculative activity in the 
Government market, and renewed emphasis on the gold outflow all are causing 
a more cautious approach to the Government market as autumn approaches. 

Many investors appear inclined to "go slow" until the business outlook 
for the final four months of the year is clarified. Failure of the economy to 
register a brisk seasonal upturn could mean continuation of recent market trends; 
but a strong resurgence could mean renewed pressure for bank loans, anticipations 
of a further buildup in already heavy corporate borrowing schedules for capital 
funds, and another shift in Federal Reserve policy. 


Actually, Fed policy has remained about constant since the June discount 
rate cut to 3 1/2 per cent. 

Average reserve positions of the large reporting banks veered away froma 
net borrowed to a free status in early summer, and remained virtually unchanged 
into August. Average free reserves for the three months ended July 31 were about 
$40 million, signalling that the authorities have assumed a "wait—and—-see" attitude. 

The Fed is not now expected to establish a significantly different reserve 
position for banks unless the fall economic outlook suggests business will falter. 


As a result of the Fed's shift away from aggressive restraint, money supply 
rose in June by $600 million, and a further increase is believed to have occurred 
in July, although figures are not available as this is written. 

Moreover, velocity of demand deposits has risen briskly over the past year. 
The Fed also recognizes that the very large buildup in non-bank, corporate holdings 
of short-term Treasurys and other paper acts largely as a substitute for money 
supply. Therefore, the authorities contend that over-all liquidity in the economy 
is as great as a year ago despite the fact that money supply as usually defined 
(demand deposits plus currency in circulation) is lower than in mid-1959. 


The official Washington stand earlier this year was that international 
considerations, such as the outflow of gold, are not a factor affecting U. S. 
monetary policy. But by the end of July, market observers were wondering if the 
accelerated decline in the nation's gold stock might not preclude the aggressive 
promotion of still lower rates. 


Doubts about the business outlook that enveloped the financial markets in 
July particularly aided prices of state and municipal bonds. Improved investor 
sentiment, combined with a lightened schedule of new offerings, made big inroads 
into very heavy dealer inventories. 

Overhanging the market, however, is a large volume of offerings scheduled 
to be marketed in the early fall months and still other issues that are planned 
but have not yet been announced. 


The corporate calendar likewise is building up rapidly and impressively 
after a summer almost devoid of large offerings, during which lull prices floated 
gradually higher. The yield spread between Treasurys and top-grade corporates 
has widened considerably in favor of corporates over recent months, and now is 
historically large. Although this adds an undertone of strength to the market, 
the volume and variety of new issues scheduled, plus Treasury advance refunding 
plans, is causing some hesitancy, and investors often have been less than aggressive 
in following the market upward. 
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The right kind of correspondent banking 

is like your telephone service. 

It gives you maximum service at minimum cost — 

and you can’t get along without it. 

You call on the Philadelphia area’s broadest background 
of correspondent experience and helpfulness 

when you call 


THE PHILADELPHIA NATIONAL BANK 


ORGANIZED 1803. Member Federal Deposit Insurance Corporation 
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A Few Pointers on 


CAR DEALER LINES 


Establishment of a bank-dealer relationship, says the 
author, is the one best way to develop a satisfactory volume 
of automobile paper; and he goes on to show how it can 


be done with safety. 


By EDWARD A. DE BOER, JR. 


Assistant Vice President 
Lincoln National Bank & Trust Co. of Central New York, 
Syracuse, N. Y. 


N ALERT bank management will 
not wait to see how its bor- 
rowers are going to act under 

adverse conditions, but will so con- 
duct its lending operations as to hold 
to an absolute minimum the pres- 
sures that might cause a borrower to 
commit some fraudulent act. 


The record proves that individuals 
react differently to the pressures of 
adverse circumstances. The great 
criminal lawyer, Clarence Darrow, a 
thoroughgoing student of human char- 
acter, had this to say about the 
honesty of the individual under pres- 
sure: ‘Some boilers are safe at 20 
pounds of pressure to the square inch, 
but will break at 40. The boiler is 
neither honest nor dishonest— it 
stands a certain pressure and no 
more. Man cannot be classified as 
honest and dishonest; he goes along 
with the game of life and stands a 
certain pressure for the sake of his 
ideals, but at a certain point he can 
stand no more.” 


Hazards Can Be Removed 


The truth of Mr. Darrow’s state- 
ment has been demonstrated again 
and again in the experience of financ- 
ing organizations the country over. 
The fraudulent borrower will be 
found in almost every instance to be 
one who has enjoyed the confidence 
of those with whom he has been doing 
business for a considerable number of 
years. And the frequency with which 
that confidence has been betrayed 
bears a direct relationship to the 
number of times opportunities for 
betrayal have presented themselves 
and the ease with which the borrower 
has been able to avail himself of them. 


This is especially true of the re- 
22 


lationship that commonly exists be- 
tween the banker and the automobile 
dealer through whom he makes in- 
direct loans, although such a relation- 
ship, properly conducted, is fraught 
with no greater hazard than any other. 
In the case of banks whose dealer lines 
have failed to meet the tests of past 
periods of adjustment, it will be found 
that such failure was due in large 
measure to a lack of the safeguards 
which would have enabled the bank to 
detect signs of weakness before damag- 
ing losses occurred. 

While the relative merits as bank 
investments of indirect dealer paper 
and direct loans have been argued 
long and loud, it must be admitted 
that both sides of the argument have 
their favorable and less favorable as- 
pects. But there remains one indis- 
putable fact: The average bank that is 


interested in developing a truly large 
volume automobile time sales port- 
folio must do so by making extensive 
use of a bank-dealer plan. 


The predominant importance of the 
bank-dealer plan as a producer of 
volume flows from the fact that the 
dealer now controls the placing of the 
greater percentage of his retail time 
sales paper, and will continue to do so 
in the foreseeable future. Federal 
Reserve reports indicate that 73 per 
cent of all 1959 auto time sale financ- 
ing was handled by finance companies 
and bank-dealer contracts. A signifi- 
cant trend in such financing is re- 
vealed by the fact that bank-dealer 
plans accounted for 40 per cent of 
dealer time paper originated in 1959, 
which compares with only 28 per cent 
in 1955. 


With direct collateral loans making 
up only 15 per cent of all time sales of 
automobiles, this relatively small por- 
tion of the total obviously engages the 
facilities of an altogether dispro- 
portionately large number of the 
nation’s banks as compared to that of 
those operating under bank-dealer 
contracts, now numbering only in the 
hundreds. Some of the largest banks 
in the country have found dealer 
credit to be a type of business that is 
not only profitable, but one that has 
desirable collateral aspects such as the 
opportunities it affords for the de- 
velopment of new customers for others 
of the bank’s services. 


Lenders agree that a really sub- 
stantial volume of instalment retail 
contracts can be obtained only by 


Mr. DeBoer (right) reviews line with a customer, Lewis Goodman, president, 
Lewis Goodman Corp., Syracuse. 
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extending wholesale accommodations 
to responsible and experienced dealer- 
ships. But existing market conditions, 
coupled with the fact that the average 
auto dealer has limited capital funds, 
requires that, in addition to the basic 
precautions taken in lending directly 
to the owner of the automobile, there 
must be dealer controls that are care- 
fully designed to detect any changes 
that may occur in the character, 
capacity, capital, and other factors 
affecting the creditworthiness of the 
dealer. 
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The two principal causes of fraud 
losses suffered on dealer paper and 
wholesale lines are 1) a shortage of 
capital resulting from either personal 
or business financial reverses; and 2) 
a lack of audit and dealer controls 
which would deter a dealership from 
seizing an opportunity to defraud the 
bank. 
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Every Dealer a Unique Risk 





Every automobile dealer is a unique 
credit risk made up of highly individ- 
ualized components. Keeping a dealer 
risk within calculated limits demands 
that audit and control features be in- 
stituted and applied as dictated by 
the circumstances surrounding the 
risk in question. The amount and 
terms of the credit extended must at 
all times be appropriate to the chang- 
ing internal and environmental con- 
ditions. 


To this end, the amounts and ex- 
piration dates of the dealer’s credit 
line should be definitely stated. An 
automatic control is thus placed on the 
line, and a periodic evaluation of 
conditions and trends affecting the 
dealer’s business follows as a matter 
of course. 


Of paramount importance is a peri- 
odie inspection of the floor-planned 
merchandise by trusted employees. 
Surprise car checks are valuable in 
detecting fraud or a float, and the 
control set-up should never relax its 
vigilance. Multiple locations of dealer 
floor-planned merchandise should be 
checked simultaneously. 


While conducting an inventory 
check at a dealer’s principal place of 
business, one of our fieldmen was in- 
formed that three units reported on 
hand and not sold were in the custody 
of his sub-dealer in another locality a 
few miles away. The dealer assumed 
that the fieldman would accept his 
statement at face falue, but the latter 
proceeded instead to the next town 
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‘WILL PAY CASH 
FOR YOUR GOLD COINS 





. 


we will pay the ames prices__- 


Pe 50 each 
wee Sa $18.00 each 
2S ee: $10.00 each 
We ake $65.00 each 
See eee $10.00 each 
| RRS EL? $12.50 each 
We are also seeking the following. _- 
a $650.00 each 
Oy tee. $1,500.00 each 


Prompt Remittance Guaranteed 
no mounted or mutilated coins 
send coins direct to_- 





123 West 57th St. New York 19, N. Y. 
JUdson 2-2580 


One of America’s Oldest and Largest Coin Dealers in 
Coin Appraisals for Banks, Estates, Boananee Companies 


From coast to coast, thousands of 
industrial, commercial and institution- 
al establishments have discovered the 
economy of using ADT automatic 
protection to safeguard life, property, 
and profits against fire, burglary, hold- 
up, sabotage and other hazards. 

The leader in automatic property 
protection, ADT manufactures, in- 
stalls, maintains and operates the most 
modern protection systems available 
anywhere. ADT electric and electron- 
ic systems are specifically designed to 
provide maximum security at lowest 
cost. Thousands of ADT subscribers 
enjoy substantial savings over other, 


Controlled Componies of 


AMERICAN DISTRICT TELEGRAPH COMPANY ADOT 


155 Sixth Avenue, 


Executive Office 
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“Jim, this report from 
First National Bank 
will help you decide 

about Arizona!” 






Businessmen who have seen 
‘“‘Arizona’s Challenge of the ’60’s,” 
agree it gives them important pro- 
jections on Arizona’s future popu- 
lation, employment, bank deposits, 
income and other vital facts. This 
booklet is yours for the asking. 
Contact us and see how Arizona’s 
oldest bank can serve you. 

Business Development Dept. 

First National Bank 


Phoenix, Arizona 
Alpine 8-7212 


FIRST 
NATIONAL “& 
BAW K or arizona 


meee FEDERAL DEPOSIT IW 






SURANCE CORPORATION 









HOLDUP 


less dependable and far more expen- 
sive methods of guarding their proper- 
ties. At the same time, they are as- 
sured of the most reliable protection 
available. 

ADT central stations are located 
in principal cities. In other areas, ADT 
systems may be connected directly to 
police and fire departments. These 
systems are fully maintained and reg- 
ularly tested by ADT specialists. - 

For additional information, call our 
sales office in your city, listed in the 
Yellow Pages under Burglar Alarms 
or Fire Alarms, or write to our Execu- 
tive Office. 
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DELTA AIR LINES 
\ 


49™ Cash Dividend 


The Board of Directors of Delta Air Lines, Inc. has de- 
clared a dividend of 30¢ per share on the capital stock of 
the company, payable September 1, 1960 to stockhold- 
ers of record at the close of business August 12, 1960. 











DELTA... 
first in the world 
to fly the 
Convair 880 Jets 


General Office: Atlanta, Georgia 





This is the third progress report 
we have filed this year on MICR. 
Unfortunately, they appear in print 
two months after they are written 
and therefore are not up to the min- 
ute. In the report which appeared 
in February, we quoted December's 
figures, and in June we used the 
figures for April. This report is 
written on June 12 and will appear 
in the August publications. 













In any event, progress is being 
made and these figures may be of 
interest. As of May 10, we were 
encoding, or were in the process 
of preparing to encode, for 1,546 
banks with 2,579 branches, for a 
total of 4,125 banking offices. As 
of June 10, the figures were 1,950 
banks with 3,221 branches, for a 
total of 5,171 banking offices. This 
ame a gain of 1,046 banking 
offices, which, if we may say so, is 
progress enough for us to crowd 
into one month. 














We are encoding better than we 
were last year, and our output is 
improving right along. Inks still 
are somewhat undependable and 
we will have to make some changes 
in the paper stock used for deposit 















MICR PROGRESS REPORT 


Manufacturing Plants at: 


CLIFTON, PAOLI, CLEVELAND, DETROIT, INDIANAPOLIS, 
CHICAGO, KANSAS CITY. ST. PAUL. DALLAS, CHATSWORTH 


AR/A LINES 


slips. For this item we use quite a 
good grade of paper—not lighter 
than 20#— but perhaps in our efforts 
to get a finish that would insure 
good printing we may have weak- 
ened the tensile strength to some 
extent. This is being studied now. 
Strangely enough, paper strength 
has not been an issue until recently, 
but apparently the documents take 
quite a beating as they move 
through the high-speed machines 
and as a consequence we will have 
to use a paper that will stand up 
under this handling. 

The next big problem we face in 
the MICR program will deal with 
more effective communications. 
The common machine language 
does a good job ot communicating 
to the reading machine, but we do 
not seem to do too good a job of 
communicating to each other. We 
are frank to say that we have been 
unable to project a clear image of 
pfinting processes either in semi- 
nafs or across the conference table. 
We do better through demonstra- 
tions, so if you have anyone in your 
bank who would like to learn the 
printer’s language, have him come in 
and “live” with us for a week or so. 











EDWARD A. DeBOER, JR. 


and was told by the sub-dealer that 
the merchandise had been sold within 
the two-week period just past. 

The dealer fortunately had ade- 
quate cash reserves, and the situation 
was cleared up to the satisfaction of 


ally had the effect of making the 
dealer a better customer; and, need- 
less to say, we’re more alert than eve 
before to the need for a close periodic 
checkup. 


Must Check Honesty, Soundness 

In casting up a periodic appraisal 
of the moral risk involved in a dealer 
relationship, the fieldman must not 
only account for the vehicles pledged, 
but he must also consider their con 
dition—-whether or not there are 
signs of unauthorized wear. And the! 
manner in which he conforms to the) 
bank’s wholesale curtailment require- 
ments must be closely watched. 


Risks incident to the soundness of 
the dealer’s operation should be care- 
fully analyzed. These concern them- 
selves with the adequacy of capital, 
the relationship between new and used 
car inventories, the relative amount of 
wholesale paper outstanding and auth- 
orized credit lines, floor-plan needs, 
and the over-all situation with ref- 
erence to inventory and turnover. 

Other factors to be considered an¢ 
weighed by the fieldman have to do 
with the quality of management 4 
revealed by any tendency on the part 
of the dealer to over-floor-plan his 
inventory; the extent to which his in 
ventory conforms to current sale 





all concerned. The incident has 4 : 
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The First National Bank 
of Chicago 


Statement of Condition June 30, 1960 ; 





ASSETS 
Cash and Due from Banks ‘ js ‘ » ‘ ‘ ‘ ‘ ° ° $ 556,428,885.42 
United States Government Obligations ‘ ° ‘ ° ° ° ° ° 531,054,399.27 
Other Bonds and Securities . ° ° ‘ . ° ° ° ° ° 191,406,473.23 
| Loans and Discounts : : ‘ ° ° * 1,643,198,901.26 
Real Estate (Bank Buildings eaid Adaens Peneien) ‘ . ° ‘ 3,375,228.78 
Federal Reserve Bank Stock . ‘ : ° ‘ ° ‘ ° ° ° 7,950,000.00 
Customers’ Liability Account of Acceptances ° ° ° ° ° e 1,931,421.99 
Interest Earned, not Collected . > ‘ ° » ‘ ‘ ° ° > 10,444,341.93 
th Other Assets e a . + + e . e ° e . * . 8,715,590.02 
a $2,954,505,241.90 
within eee 
LIABILITIES 
Capital Stock © ° > « s 6 “ ° ° ° . e © $ 125,000,000.00 
pr I a rg ag ig geet game te Pe eae ae 140,000,000.00 
endl Undivided Profits ° ° ° . * © - . . * . o 19,426,406.22 
actu, Discount Collected, but not Earned cae 5 ee) ae ee oe as a 7,579,519.87 
g the Dividends Declared, but Unpaid . ‘ 6 ‘ ° ° * ° . 2,500,000.00 
me ge CN eee ee ee ee ey ed 35,164,067.91 
n eve Bills Payable * > ° . . > © » + . + » . 40,000,000.00 
eriodie| Liability Account of Acceptances . ° ° ° ° e : . . . . 2,333,351.11 
Time Deposits . . . ‘ ° ° ° ° . e $ 595,927,696.32 
Demand Deposits . ; ‘ . e ° ° e . - 1,653,929,971.40 
5S Deposits ot Public Funds . ‘ ‘ ° ° . . > - 325,627,732.98 2,575,485,400.70 
praisal\ Liabilities other than those above stated ° ° ° ° ° ° 7,016,496.09 
dealer $2,954,505,241.90 
st not United States government obligations and other securities carried at $375,696,003.25 are pledged to secure United Rischies wieienini and 
edged, other public deposits, trust deposits, and for other purposes as required or permitted by law. 
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MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 





Hawalls Personal 


Income 


3 UP 


Hawaii's personal income has risen 
from $689 million in 1950 to $1290 
million in 1959. The economy of the 
newest state of the Union is booming. 

lf you want a general picture of 
Hawaii’s economy, write for our com- 
prehensive information booklet on 
the Islands. Or if you are seeking 
specific information, the Department 
of Economic Research of First 
National Bank will be glad to supply 
the facts for you. 


Write to: 


FIRST 
NATIONAL 
BANK 


OF HAWAII 


P. 0. Box 3200, Honolulu 1, Hawaii 
or our San Francisco Representative Office 
Suite 601, 155 Sansome Street 
San Francisco 4, California 
Serving Hawaii since 1858 


MEMBER FEDERAL RESERVE SYSTEM 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


(FORMERLY BISHOP NATIONAL BANK) 
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trends; the promptness with which re- 


=| duction payments are made on the 
¢| dates scheduled; and the extent to 
-| which he wholesales to other dealers. 


No dealer-borrower should be per- 


=| mitted to share the paper he origi- 
4| nates with other lenders, and cor- 


rective measures should be taken 
promptly upon discovery of evidence 
indicating that the bank-dealer re- 
lationship is not an absolutely exclu- 
sive one. 


It seems appropriate to observe that 
our membership in the American 
Bank Credit Plan, sponsored by the 
American Instalment Credit Corpora- 
tion, has been a vital factor in the 
development and implementation of 
the controls here described. This 
membership has placed at our disposal 
a field force of men who are highly ex- 
perienced in both retail and wholesale 
dealer financing, and the services of 
this organization, coupled with those 
of its insurance affiliates, have done 
much to give us a preferred competi- 
tive position in this field. 


It has always been the policy of our 


NEW BOOKS 





MONETARY DECISIONS OF THE SU- 
PREME COURT. By Gerald T. Dunne, 
counsel for the Federal Reserve Bank 
of St. Louis. 112 pages. $4.50. Rut- 
gers University Press, 30 College 
Ave., New Brunswick, N. J. This 
initial title in the Rutgers Banking 
Series “traces the judicial valida- 
tions . . . which have increased the 
monetary power of the federal Con- 
gress from relative insignificance to 
supremacy.” 


FINANCING PLEASURE BOATS BY 
COMMERCIAL BANKS. Instalment 
Credit Commission, American Bank- 
ers Association, 12 East 36 St., New 
York 16. Tested methods., proced- 
ures, practices and principles used 
successfully by banks in the field. 


RAILROADS. 40 pages. Merrill 
Lynch, Pierce, Fenner & Smith, Inc., 
70 Pine St., New York 5. Special is- 
sue of the firm’s IJnvestor’s Reader 
devoted entirely to the railroad in- 
dustry. 


DISCOUNT TABLES FOR UNITED STATES 
TREASURY BILLS. Bond Department, 
Continental Illinois National Bank & 
Trust Co. of Chicago, 231 South La 








bank to periodically review any 
wholesale lines extended to a new car 
dealer. In order to make sure that 
available lines of credit are adequate 
to his needs, we join with the dealer 
in an endeavor to ascertain as ac- 
curately as possible just what volume 
of new car sales his trade area will 
afford. We also make it a practice to 
assist the dealer in determining the 
true value of his used cars, because 
any tendency to over-estimate the 
value of a used car inventory will 
naturally tend to result in an over- 
statement of profit. 


Balance Makes for Quality 


With credit lines and other details 
of his operation thus closely geared to 
the potential of his trade area, and 
his transactions based on an intimate 
knowledge of used car values, a new 
car dealer can hardly fail to produce 
retail paper of a high quality; and 
the manner in which a dealer floor 
plans his new automobiles will be re- 
flected in the caliber of the retail 
contracts which he offers for sale. 


& ANALYSES 


Salle St., Chicago 90. Tables showing 
the price per $100 at rates of discount 
ranging from .01% to 3.00%, and 
from one day to 366 days. 


AUTOMATION AND BUSINESS DEVEL- 
OPMENT OPPORTUNITIES. By Law- 
rence J. Smotherman, assistant vice 
president of First Wisconsin National 
Bank. $1.00. Financial Public Re- 
lations Association, 231 South La- 
Salle St., Chicago 4. Outlines new 
bank services that have come about 
because of automation, as well as 
modifications of old services. 


FINANCIAL INSTITUTIONS. T hird 
Edition. By Roland I. Robinson, 
Erwin W. Boehmler, Frank Herbert 
Gane and Loring C. Farwell. 729 
pages. $9.00. Richard D. Irwin, Inc., 
Homewood, Ill. This text analyses 
the basic workings of more than 60 
financial institutions. 


SECURITIES OF THE UNITED STATES 

GOVERNMENT. 1960 Edition. 144 

pages. The First Boston Corp., 15 

Broad St., New York 5. Data on 

securities of the U. S. Government, 

Governmental credit agencies and the 
(Continued on page 34) 
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Society NATIONAL BANK 


OF CLEVELAND 


Convenient Locations Throughout Greater Cleveland 





E 30, 1960 
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imate 
sdun{ (Cash on Hand and Due from Banks . $ 44,134,445.07 
; and) United States Government Obligations 98,187,369.14 
floor 
be re-| Other Bonds and Securities... . . 49,210,284.90 
hi, Loans and Discounts’... ... . . 221,571,682.49 
Banking Premises .........  4,899,513.77 
’ Interest Accrued and Other Assets . . 3,352,207.08 
Total. ...... . . $421,355,502.45 
owing United States Government Obligations carried at $18,832,005.43 
count are pledged to secure Public Deposits, Trust Deposits and for 
, and other purposes as required or permitted by law. 
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Since 1849 
Growth through 111 years’ 
continuous service 


Resources 1849-1960 





LIABILITIES 
Capital Stock .......... .$ 12,000,000.00 


i 
Undivided Profits ......... 1,618,023.66 
Reserve for Taxes and Expenses 1,656,077.90 
Deferred Credits and Other Liabilities  3,397,388.04 


Sr 
Total. ...... ~ . $421,355,502.45 


Member Federal Reserve System and 
Federal Deposit Insurance Corporation 


DIRECTORS 


ABE M. LUNTZ 

President & Treasurer 

The Luntz Iron & Steel Company 
JAMES L. MYERS 

Chairman of the Board 

Clevite Corporation 
HUGH M. O’NEILL 

President 

Anchor Motor Freight, Inc. 
DRAKE T. PERRY 

Consultant 

The Harshaw Chemical Company 
RALPH S. SCHMITT 

Vice President & Secretary 

The Cleveland Twist Drill 

Company 

VERNON STOUFFER 

President 

The Stouffer Corporation 
CLARENCE M. TAYLOR 

President 

The Harris Calorific Company 
JOHN S. WILBUR 

Vice President 

The Cleveland-Cliffs Iron Company 
ARTHUR P. WILLIAMSON 

Chairman of the Board 

President, The Dill Manufacturing Co. 
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The Trust Company of New Jersey’s President L. B. Carey says: 


“WE HAVE ORDERED THE BURROUGHS VRC COMPUTER SYSTEM AS |THE 


The seene: The Trust Company of New Jersey, Jersey City, N. J. The subjeet: | The 7 
Burroughs B-251 Visible Record Computer System now on order for this bank. The jthe V 
spokesman: President L. B. Carey who says, ‘‘We have ordered the Burroughs jcontrc 
VRC System after deciding that it represents the next logical step in our planned pro- |Burrc 
gram leading to full bank automation.” The peint: The Burroughs VRC system is 
designed to process at high speeds the hard copy records traditionally familiar to bank 
operations—and to furnish vital, comprehensive management reports automatically. 
The VRC is a solid-state, fully transistorized computer system which requires no 
extensive site preparation and only a minimum of advance programming. Its purpose 
is to help stabilize costs and absorb rapidly increasing volumes while utilizing familiar 
hard copy records for the convenience of employees and better service to customers. 
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AS|THE NEXT LOGICAL STEP IN OUR BANK AUTOMATION PROGRAM” 


|The Trust Company of New Jersey is one of the many outstanding banks to select 
the VRC System as part of a program aimed at improved operations, management 
control and better customer service. For details call our nearby branch or write 
Burroughs Corporation, Detroit 32, Michigan. 


Burroughs and VRC—TMs 


“a » Burroughs Corporation 
S “NEW DIMENSIONS | in electronics and data processing systems” 
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Common Stock Analysis 


COLUMBIA BROADCASTING 


Over the past decade, CBS 
sales and per share earnings 
both have more than quad- 
rupled. Indications are that this 
growth trend will be main- 
tained as advertising expen- 
ditures on television continue 
to rise and as intensive re- 
search and product develop- 
ment activities pay off. 


At around 38, this good 
quality stock appears reason- 
ably priced. 


By RAYMOND WM. TREIMER 


casting System rang up the high- 

est sales and earnings in its 32- 
year history. For the sixth consecu- 
tive year, its television network was 
the world’s largest advertising me- 
dium. Columbia Records was first in 
dollar sales in that industry. CBS In- 
ternational enjoyed its best year. 

Indications are that 1960 will be 
even better, despite a slightly dis- 
appointing first quarter. 

Long well established in radio and 
television, CBS now is fast expanding 
into related electronics activities. Both 
areas show great promise for the 
future. 


The 15,000 full-time personnel who 
work in 140 plants, studios and offices 
in 21 states and 14 foreign countries 
constitute a vast electronics and 
amusement empire consisting of the 
following eight divisions: 

CBS Television Network is affilia- 
ted with 250 television stations, of 
which 205 are in the U. S., 41 in 
Canada, and one each in Bermuda, 
Guam, Mexico and Puerto Rico. 


Two months ago the network com- 
pleted an agreement to provide tele- 
vision consultation on a fee basis for 
a new commercial 30-station network 
in West Germany. No monetary in- 
vestment by CBS is involved. 

CBS Television Stations owns five 
VHF television stations in major mar- 
kets that hold 28% of all television 


30 


L*: YEAR the Columbia Broad- 


families in the U. S.—New York City, 
Chicago, Los Angeles, Philadelphia 
and St. Louis. 

This division includes CBS Films, 
Inc., a CBS subsidiary that produces 
and distributes television programs 
to networks and stations throughout 
the world. Outlets include 500 U. S. 
and 35 Canadian stations, as well as 
broadcasters in 41 foreign countries, 
where local languages are dubbed in 
the sound track or superimposed over 
the video picture. 


Two months ago CBS invested 
$2 million in Argentina to produce 
programs in Spanish. In association 
with a Latin American businessman, 
the new company, Proartel, will pro- 
duce live, film and tape shows to be 
sold to stations throughout the Span- 
ish-speaking world. 

Terrytoons, a division of CBS Films, 
produces animated cartoon films for 
world-wide theatrical release, as well 
as for television programs. Last year 
CBS produced 15 such films in Cine- 
maScope and Technicolor for distri- 
tribution by Twentieth Century- 
Fox Film Corp. 

CBS Radio includes the CBS Radio 
Network and seven CBS-owned sta- 
tions, all of which have served their 
areas for at least 25 years. 


Radio is still strong. Last year’s 


sales of radio sets totaled 15.2 mil- 
lion, an increase of 24% over the 
comparable 1958 figure. Over 50 mil- 
lion radio families own an average of 
3 sets per family, including those in 
the home, car and the portables. 
What’s more, market saturation is not 
considered imminent. 

Time sales of this division showed 
marked improvement in the final | 
quarter of 1959 and the first quarter 
of 1960. 


Columbia Records markets albums 
and single records under the Colum- 
bia and Epic labels. Dollar volume 
jumped 25 per cent last year to a 
record high, and accounted for 21 
per cent of the industry total. An- 
other sales increase is expected this 
year. 


CBS Electronics manufactures a di- 
versified group of electronics products, 
including electron tubes, semiconduct- 
ors, phonographs, radios, microphones, 
phonograph cartridges, styli, and tone 
arms. Dollar sales of semiconductor 
products increased by more than 80% 
last year, transistor sales doubled and 
diode sales jumped more than 1% 
times. The division recently accepted 
a contract to produce one million 
missile diodes with quality require- 
ments permitting no more than one 
out of 6500 to fall outside the highly 


“PLAYHOUSE 90” IN REHEARSAL 
Also, expansion into related electronics areas. 
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New business overseas — 
thanks to his hometown banker 


During a business call, an officer of 
one of our correspondent banks found 
his customer perplexed about a 
foreign problem. The customer, a 
manufacturer, was having difficulty 
establishing agents and distributors 
for his products in certain countries 
overseas. The banker promised to 
help and knew where to turn. 

He called our International Bank- 
ing Department and explained the 
situation. Through our network of 
overseas correspondents, an immedi- 
ate territorial survey was made in 
the areas involved. The survey pro- 
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NORTHERN 


NORTHWEST CORNER 
LASALLE AND MONROE 


mT 
a 
eo 


a 


—_ 
a 
eel 


duced excellent contacts, which were 
passed on to the manufacturer. 

The result? The manufacturer 
completed selling and distribution 
arrangements that materially in- 
creased the efficiency and profit of 
his overseas operation. And our cor- 
respondent received a substantial 
increase in the accounts carried by 
the manufacturer. 

The Northern Trust offers your 
bank experienced assistance in all 
phases of banking, and our staff will 
always give prompt, personal atten- 
tion to your needs. 


RUST 
pony 


BANK 


In the Heart of the Financial District * Chicago, Illinois * Financial 6-5500 * Member F.D.1.C. 





31 








exacting military specifications. 

CBS Electronics operated at a 
slight loss in 1958 and probably again 
in 1959. Sometime in the reasonably 
near future, however, the division 
should begin contributing substan- 
tially to company profits. 

CBS Laboratories, the research and 
development arm of the company, 
serves the military and industry as 
well as other CBS divisions. Among 
its more recent accomplishments: 

@ The first successful low-friction 
vacuum bearings capable of sustained 
use in outer space. 


@ “Photoscan” systems which make 
possible for the first time high-speed, 
long-range transmission of high-reso- 
lution images in military reconnais- 
sance. 


@ VIDIAC (Visual Information Dis- 
play and Control), a high-speed, all- 
solid-state character generator that 
can generate up to 100,000 alpha- 
betical or numerical symbols per 
second with stability and precision. 
It can be used in conjunction with a 
wide variety of computer systems, and 
has other important applications in 
the data display field. 


Manipulation of 
deposit records can be prevented . 
and this new booklet tells how 


HERE ARE 









records are altered. 


This recently revised free booklet gives 
a factual analysis and describes surpris- 
ingly simple preventive measures. 

Find out how to discourage false entries in 
the new edition of “4 Ways To Be Sure 
Write Cummins 


It Can’t Happen Here.” 


for your copy now! 






IN BUSINESS AND BANKS 


FACTS 
YOU SHOULD 


Really large thefts can only occur because 
they go undetected for a long time. They 
can only remain undiscovered when 
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MeRE!T! | 
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CUMMINS-CHICAGO CORPORATION 


4740 North Ravenswood Avenue, Chicago 40, Illinois 
SALES AND SERVICE IN ALL PRINCIPAL CITIES 








@ Phonobook, a 7-inch record carry- 
ing four hours of speech, played on an 
814 rpm miniature lightweight phono- 
graph with a scratch-proof tone arm. 
This was developed for the Division 
of the Blind of the Library of Congress 
in Washington. 


@ Advanced photomultiplier tubes 
used for star-tracing, nuclear instru- 
mentation and data processing. 


@ Line Scan Tube, a major advance in 
cathode-ray tube design for use in 
various military image-transmission 
systems. 


@ Deceleration devices and advanced 
escape and recovery systems capable 
of returning personnel as well as mis- 
sile and rocket components safely to 
earth from the upper atmosphere and 
outer space. One such device accom- 
plished the first successful recovery of 
a Nike Hercules nose cone and guid- 
ance system. These space recovery 
systems are produced in conjunction 
with M. Steinthal & Co., Inc. 


CBS International sells CBS-manu- 
factured products and makes licensing 
arrangements on a royalty basis. 


CBS News provides 18% of the 
television network’s weekly schedule 
and 30% of the radio network’s. Last 
year CBS correspondents and tech- 
nicians traveled more than 275,000 
man-miles and edited over 117,000 
feet of film and 443,000 feet of video 
tape. 

Expenditures for news and public 
affairs programming are expected to 
be 40% higher this year than in 1959, 
partly because of convention and 
election coverage, which Westinghouse 
is underwriting. 

CBS fields an alert, aggressive man- 
agement team headed by Chairman 
William S. Paley, 58, and President 
Frank Stanton, 51. Mr. Paley’s con- 
fidence in the company’s future is 
materially evidenced by his personal 
ownership of 10.5% of outstanding 
CBS stock, worth over $35 million at 
the current market value. Frank 
Stanton’s share also is large, amount- 
ing to over $6 million. Other officers 
and directors own another $10 million 
of stock. 


Certainly, past growth expectations 
have been converted into substantial 
operating results. During the past 10 
years net sales have more than quad- 
rupled, as has net income per share. 

While per share earnings have in- 
creased in each of the past seven 
years, there have been occasional small 
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COLUMBIA BROADCASTING SYSTEM, INC. 


10-Year Financial Summary 















—————In Millions— en 
Net Cash 
aan Tae is om ies — ei anes Price Range 
>] 1959 $444.3 $25.3 $97.0 $3.11 $1.25 48%-35 
: 1958 411.8 24.4 83.8 3.01 97 41%-24'%”2 
NEW YORK 19357 3854 22.2 93.0 2.73 94 36%-22'2 
1956 354.8 16.3 74.5 2.01 83 34%-22% 
1955 316.6 13.4 65.8 1.66 70 = 32%-22% 


Signs of distinction, in excellent 
taste—from desk name plates to 
building facade letters. The 
impressive creations of U.S. Bronze 
serve the country’s leading banks. 
Yet the cost is modest. Write today 
for catalog and full information. 


UNITED © Free 
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IN 
JAPAN 


ESTABLISHED: 1897 


THE 


NIPPON KANGYO BANK 
LTD. 


Head Office: Hibiyo, Tokyo 
New York Office : Rm. 2706, Singer Bidg. 
149 Broadwoy, New York 16, N.Y, 

London Office - 


Taipei Branch 
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drops in the comparable quarterly 
figures. One such was during the first 
quarter of this year, when earnings 
of 8l1c a share compared with 84c for 
the first quarter of 1959. The small 
decline in profits in the face of higher 
sales was attributed to an expensive 
membership drive conducted by the 
Columbia Record Club. The drive, 
incidentally, w as successful and 
brought the membership in this 
“world’s largest record club’”’ to the 
highest level in its history. 

Cash dividends per share have risen 
from 48c (adjusted) in 1952 to $1.25 
last year. A new high of $1.40 is indi- 
cated for this year based on the cur- 
rent 35c quarterly disbursement but 
not including a possible year-end 
extra. This represents a payout of 
only 29.3% of cash-flow. Stock divi- 
dends were paid in each of the past six 
years and the stock was split 3-for-1 
in 1955. 


Overhead expenses are relatively 
fixed, so the expected sales growth 
should be accompanied by wider 
profit margins. 

Notes, mortgages, and other debt 
payable amount to $50.6 million, after 
a reduction of over $1 million last 
year, as contrasted with stockholders’ 
equity of $125.4 million. Notes ma- 
ture between 1961 and 1973 and carry 
a low 344%-44% interest rate— 
evidence of excellent company credit. 


Approximately 19,000 stockholders 
share in the company’s dividends. The 
stockholder list is being augmented by 
approximately 7,000 employee-stock- 





1953 237.0 8.9 36.3 16"%-12% 
1952 =—-194.1 6.4 29.9 81 48 13%-10% 
1951 146.4 6.4 35.7 92 AB 11%- 6% 
1950 99.6 4.1 14.8 71 48 13Y%- 8% 


NOTE: Income and dividends per share based on the average number of shares out- 
standing in each year, adjusted for 3-for-1 stock split in 1955 and stock dividends of 3% 
in 1959, 1958 and 1957, 2% in 1956, 1955 and 1954. 
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holders who qualified last month for a 
new stock purchase plan. Eligible em- 
ployees may elect to make monthly 
payroll deductions to buy the CBS 
stock in 5-share units, to which the 
company will add one share per unit 
plus additional shares each three years. 
All shares thus sold will be acquired 
by CBS on the open market. 

CBS’ marked growth trend is ex- 
pected to continue as advertising 
expenditures on television continue to 
expand and as intensive research and 
product development activities pay 
off. This should be reflected in greater 
earnings and a higher price for the 
stock. 


NEW BOOKS & ANALYSES 
(Continued from page 26) 

World Bank; plus a month-by- 

month review of important financial 

and economic developments from 

April 1958 to March 1960. 


INVESTMENT COMPANIES. 1960 Edi- 
tion. 416 pages. $25.00. Arthur Wies- 
enberger & Co., 61 Broadway, New 
York 6. Information on 333 U. S. and 
Canadian investment companies, plus 
a wide range of related facts and 
figures. 


INDUSTRIAL PRODUCTION—1959 RE- 
VISION. 229 pages. $1.00. Division of 
Administrative Services, Board of 
Governors of the Federal Reserve 
System, Washington 25, D. C. De- 
tailed description of the new features 
of the revised index of industrial 
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$215,967,704.84 


197,857,495.72 


239,184,778.22 
20,000,000.00 


21,642,526.00 


1,652,178.03 


3,771,362.27 
$700,076,045.08 


$ 27,500,000.00 
27,500,000.00 
6,195,202.64 


$ 61,195,202.64 


4,093,538.04 
3,771,362.27 


24,000,000.00 


607,015,942.13 
$700,076,045.08 








production, plus complete tables for 
the period 1947-58. 


TO GIVE OR NOT TO GIVE. By Law- 
rence Mehren, vice president of Val- 
ley National Bank. $1.00. Financial 
Public Relations Association, 231 
South La Salle St., Chicago 4. Study 
of bank contributions policies. 


FEDERAL RECEIPTS AND EXPENDITURES 
DURING BUSINESS CYCLES, 1879-1958 
By John M. Firestone. 176 pages. 
$4.00. Princeton University Press, 
Princeton, N. J. Effect of business 
cycles on the budgetary pattern. 


STATE PENSION FUNDS. 63 pages. 
$1.50. Investment Bankers Associa- 
tion of America, 425 13th St. NW, 
Washington 4, D. C. Digest of 
authorized investments and actual 
investments by state. 


CONSUMER AND COMMERCIAL CREDIT 
MANAGEMENT. By Robert H. Cole 
and Robert S. Hancock. 649 pages. 
$9.00. Richard D. Irwin, Inc., Home- 
wood, Ill. Modern credit and collec- 
tion techniques. 


PUERTO RICO. Government Develop- 
ment Bank for Puerto Rico, San 
Juan. Investment attractions of the 
commonwealth. 


SUMMARY OF PACIFIC NORTHWEST 
INDUSTRIES. Seattle - First National 
Bank, Seattle. Annual review and 
statistical supplement. 


1960 CANADIAN’ TRADE _ INDEX. 
1,100 pages. $18.50. The Canadian 
Manufacturers’ Association, 67 Yonge 
St., Toronto 1. Directory of 11,500 
Canadian manufacturers and their 
products. 


COMMERCIAL BANK STOCKS. 1960 
Edition. 66 pages. The First Boston 
Corp., 15 Broad St., New York 5. 
Data on 10 New York City banks, 
37 other banks and six bank holding 
companies. 


SHOPPING TOWNS USA. By Victor 
Gruen and Larry Smith. 288 pages. 
$13.50. Reinhold Publishing Corp., 
New York. Reference book for banks, 
insurance companies and other lend- 
ing institutions concerned with the 
financing of shopping centers. 


MANAGEMENT AIDS FOR SMALL 
MANUFACTURERS. Annual No. 6. 30 
cents. Superintendent of Documents, 
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Government Printing Office, Wash- 
ington 25, D. C. Covers internal 
general management, business-gov- 
ernment relations and sources of ad- 
vice and guidance. 


EUROPE TODAY. 39 pages. Common 
Market Counseling Service, The First 
National City Bank of New York, 55 
Wall St., New York 15. Report on 
the European Economic Community. 


SAVINGS AND LOAN FACT BOOK. 
1960 Edition. 112 pages. United 
States Savings and Loan League, 221 


N. La Salle St., Chicago 1. Data on 
thrift and home financing. 


TAYLOR FIBRE CO. Nine pages. Stroud 
& Co., Inc., 123 S. Broad St., Phil- 
adelphia 9. Investment report. 


BAHAMAS HANDBOOK AND  BUSI- 
NESSMAN’S ANNUAL. Edited by 


Etienne Dupuch, Jr. and S. J. Per-} 


fetti. 375 pages. $4.90. Etienne 
Dupuch, Jr. Publications, Box 958, 
Nassau, Bahamas. Tourist, financial 
and investment attractions of Nassau 
and the Out Islands. 


IMPOSTOR OR FORGER? 


(J. L. Griffiths and W. J. Papenbrock in ‘‘We Guess it’s the Law,” 
a regular feature of National City News, official employee publication 
of The National City Bank of Cleveland.) 


It is often important to under- 
stand the fine legal distinction be- 
tween an impostor and a forger 
following the perpetration of fraud 
in connection with checks. A recent 
United States Court of Appeals 
opinion made clear the difference 
between these two types of swind- 
lers. The facts are simple. 


A lady we shall call “‘Lou’”’ pre- 
pared a fictitious income tax re- 
turn and a phony W-2 income tax 
withholding form showing a right 
to tax refund. Assume that they 
were made out in the name of 
Mary Smith. In due time Lou re- 
ceived a Treasury check for the tax 
refund made payable to the fic- 
titious employee, Mary Smith. Lou 
endorsed the name of the payee and 
cashed the check at her favorite 
bank. The bank guaranteed the 
endorsement in the usual manner 
and collected the check from the 
Government. When the fraud was 
discovered the Government sued 
the bank for refund. 

The Court agreed with the bank 
that Lou was not a forger but an 
impostor who, as the intended 
payee, had title to the check, 
which title she transferred to the 
bank. Under the ‘impostor rule’”’ 
the drawer of a check is fraud- 
ulently misled into believing the 
impostor is entitled to the check. 
The drawer actually issues the 
check to that particular person 
who is thus enabled to pass good 
title to an innocent purchaser such 


as the bank. In contrast, in the 
case of forgery, the check is made 
payable to a person other than the 
forger and the payee’s endorsement 
is forged. The drawer never intends 
that the forger should receive the 
proceeds and hence title to the 
check cannot be passed by a forged 
endorsement. 

The Court stated ‘“ . . what 
makes the difference between the 
impostor in law and the forger in 
law is the intent of the maker, 
something not to be found on the 
face or back of the instrument. 
And it may be argued that some- 
thing so amorphous as a great 
and complicated Government can- 
not have intent . . . We think we 
find it here. We think those in 
the Government chain responsi- 
ble for issuing the check, while 
they have no man or woman in the 
flesh standing before them or 
even a mental picture of his or 
her dimensions, did have an in- 
tent to issue the check to the per- 
son who wrote the name on the 
spurious return and who eventually 
endorsed the check.” 

The Court further stated that 
inherent in the impostor rule is 
the concept that as between the 
impostor and the rest of the world 
the impostor payee acquires title 
to the piece of commercial paper 
issued by the drawer. The Gov- 
ernment lost its case. 


(U. S. vs. Bank of America National Trust and 
Savings Association - U. S. Court of Appeals, 
9th Circuit, December 28, 1959). 
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Your Bank 
can have a 


MULTIPLE COPIES) 


NCR PAPER SAVES MONEY. 

The price of NCR Paper is sometimes higher 
than forms with carbons, but the time saved 
and other advantages far exceed any in- 
crease in price. 


NCR PAPER SPEEDS HANDLING. 


Repeated testing proves the average clerical 
worker can do 30% more work per day if 
he works with forms on NCR Paper! NCR 


Paper eliminates the need for carbon paper 
handling and disposal. 


NCR PAPER WON'T SMEAR. 


Regardless of the number of times a copy 
may be handled, the print will not smear or 
smudge. Because it eliminates carbon paper, 
NCR Paper will not soil hands or clothing. 


NCR PAPER PREVENTS ALTERATIONS. 


NCR Paper can be erased—but not without 
detection. This built-in protection makes it 
one of the safest papers available for busi- 
ness forms. 


NCR PAPER IS EASY TO USE. 


It produces up to 5 copies merely from the 
pressure of a ball point pen or pencil, and 
8 or more copies with a business machine 
or typewriter. 





NCR Paper is ideal for all types of BANK forms! Call your local printer or forms supplier 
today, and he'll be glad to provide you with free samples. 


ANOTHER PRODUCT OF 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


1039 OFFICES IN 121 COUNTRIES + 76 YEARS OF HELPING BUSINESS SAVE MONEY 
AUGUST 15, 1960 


CURRENT COMMENT 


First-Half Financing 


The Federal Reserve Board, in its 
Federal Reserve Bulletin: 


HE AMOUNT of funds raised by 
the economy in credit and 
equity markets in the first 

half of 1960 was substantially less 
than a year earlier. The change from 
deficit to surplus in the Federal 
Government’s cash budget position 
was the most important factor in 
this decrease. Aggregate demand for 
credit by other sectors moderated 
from last year’s record volume, but 
it remained at a level comparable 
with other recent years. 


Rough Going Ahead? 


Robert Van Cleave, vice president of 
C. F. Childs & Co. Inc., writing in 
the firm’s Bond Market Review: 


F RECESSION does not appear, and 
if Mr. Kennedy (if elected) at- 
tempts to exercise the influence 

(over Federal Reserve policies) he 
believes the Presidency possesses, 
and if our market continues in its 
present frame of mind, we may be 
in for some rough up and down 
going. It is quite noticeable that, 
since Los Angeles, market partici- 
pants have been inspired with a 
new bullish enthusiasm going well 
beyond that which heretofore has 
rested on the probability of reces- 
sion and the Federal Reserve Sys- 
tem’s independent reaction to it. 


‘Huge Burden’ 


Edmond duPont, senior partner of 
Francis I. duPont & Co., writing in 
the firm’s Investornews: 


USINESS, which has succeeded in 
raising an estimated $380 bil- 
lion in new funds over the last 

10 years, doubtless will need that 
much and more in the present 
decade... . Probably internal 
sources (retained earnings, depre- 
ciation reserves and liquidity) will 
do well to produce even 65 per cent 
of business’ needs in the Sixties as 
against 75 per cent in the Fifties. 
This throws a huge burden—cer- 
tainly as much as $150 billion and 
more likely $175 billion—on to in- 
dividual savers and investors. They 


will supply the ‘‘outside funds” that 
will be channeled into investment 
through the banks, insurance com- 
panies, mutual funds and other in- 
stitutional investors. 


‘Dynamic Giant’ 


The Chase Manhatian Bank, in its 
publication Business in Brief: 


HE CHEMICAL INDUSTRY is the 
dynamic giant of American 
industry. It is the fourth lar- 

gest industry by assets, the fifth 
largest by sales. It is one of the 
fastest growing of all major indus- 
tries, with new products developed 
by the hundreds every year. Since 
1947, chemical and allied produc- 
tion has grown at an annual rate of 
8 per cent, compared to 4 per cent 
for total industrial production. 
Sales, now at an annual rate of $27 
billion, have doubled since 1947. 
. . . Growth has come both from 
displacing older products, and from 
creating new and enlarged markets 
by providing new, substantially 
better, and lower-priced products. 


Big Borrowers 


The Northern Trust Co., in its 
Business Comment: 


ORROWED FUNDS are the major 
source of lending resources 
for finance companies. In 

1959, the three leading independent 
sales finance companies obtained 
44 per cent of total funds from 
short-term debt, 42 per cent from 
long-term debt and 14 per cent 
from equity capital. The two big- 
gest personal loan companies se- 
cured 8 per cent of their total 
capitalization from short-term 
debt, 62 per cent from long-term 
debt and 30 per cent from equity 
funds. Most of the smaller com- 
panies rely more heavily than this 
on short-term in lieu of long-term 
debt, because of lack of access to 
the capital markets. For both types 
of finance firms, bank borrowing is 
the major source of short-term 
funds, except that for some of the 
larger companies the direct sale of 
paper to investors can represent a 
major portion of short-term bor- 
rowings. 


Rising Stake in EEC 


The First National City Bank of 
New York, in a special report on the 
European Economic Community: 


MERICAN INVESTORS have been 
actively raising their stake in 
the Common Market (Bel- 

gium, France, Germany, Italy, 
Luxembourg and the Netherlands). 
In 1959, more U.S. private capital 
was invested in that area than in 
any previous year. The amount, 
estimated at nearly $300 million, 
raised the level of over-all U.S. 
private direct investment in the 
EEC to roughly $2 billion at the 
beginning of 1960. This means that 
the U.S. stake in the Common Mar- 
ket nearly quadrupled during the 
Fifties. . . . Because of the dy- 
namic possibilities inherent in the 
Common Market, U.S. investment 
in these countries may double dur- 
ing the next six or seven years. 


Thanks to Ike 


Ralph Robey, of the National Asso- 
ciation of Manufacturers, writing on 
the achievement of a Federal budget 
surplus in fiscal 1960: 


ERE is definite evidence that 
total Government spending 
does not have to increase 

year after year. It may be granted 
that some of the reductions were 
not the result of anything which the 
Administration itself did.... 
But, in general, it is accurate to 
say that the surplus is the result 
of our having a prudent Admini- 
stration—an Administration which 
is not only interested, but deter- 
mined, to spend no more than 
necessary. . . . We should all be 
thankful. 


Prospects Now 


The First National Bank of Boston, 
in its New England Letter: 


HE ODDS now favor some further 
upward progress in our econo- 
my over the remainder of the 

year. It might be pointed out, how- 
ever, that in view of the rising un- 
certainties . . . the kind of mode- 
rate growth which seems most 
expectable could be easily upset. 
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THE BEST LOAN COLLATERAL 


Even though inventories are in plain sight, they are often overlooked as 
prime collateral for secured loans. 

So MR. LOAN OFFICER — the next time you see INVENTORY in 
plain sight on a financial statement — why not call in Lawrence. The use 
of Lawrence Field Warehouse Receipts enables your bank to make safe 
and profitable inventory loans. It also makes it possible for you to provide 
your customers with needed working capital on a secured basis. 


-+-IS LIKE CERTIFIED ON CHECKS 


NATIONWIDE FIELD WAREHOUSING 


37 Drumm Street, San Francisco 11 + 100 N. LaSalle Street, Chicago 2 + 79 Wall Street, New York 5 
OFFICES IN PRINCIPAL CITIES 
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OPERATING NEWS & TRENDS 


INSTALLATIONS 


Mellon National Signs 
with IBM 


To speed its check handlings which 
now number nearly a million a day and 
are steadily growing, Mellon National 
Bank and Trust Company, Pitts- 
burgh, has ordered an IBM 7070 tran- 
sistorized computer along with a full 
complement of magnetic character 
sensing equipment, which will give 
the bank completely integrated data 
processing facilities. Included in the 
latter will be several IBM 1401 com- 
puters and high speed printers, as well 
as IBM 1201 reader-sorters using mag- 


netic ink character recognition. Deliv- 
ery of the equipment will start in 1961. 


Shown in the photo are Warren C. 
Hume, right, vice president, Data 
Processing Division of IBM’s Mid- 
western Regional Office in Chicago, as 
he explains the recently ordered 
equipment to John A. Mayer, presi- 
dent of the Mellon National. 


First of Arizona and GE 
Observe "Firsts" 


First National Bank of Arizona and 
General Electric Company have joined 
in an announcement of the inaugu- 
ration of an arrangement whereby the 
bank becomes the first in the state of 
Arizona and the second in the nation 
to process checking accounts with an 
electronic system using Magnetic Ink 
Character Recognition. 

Inaugurated on the same day was 
the nation’s first MICR computer 
service bureau, located in GE’s com- 
puter department. The bank will use 


40 


the center during night-time hours, 
while the company will use the system 
during the day for customer training 
and programming. This arrangement 
will continue until the middle of next 
year, at which time the First National 
will install a GE-210 in a new addition 
to its downtown home office. 


Gathered on the lawn of GE’s com- 


EQUIPMENT 


Speedy Check Processing 
A check-processing machine which 
will write, sign, protect, date, count 


and completely tabulate items at 
speeds up to 2,000 an hour has been 
introduced by the Todd Company 
Division, Burroughs Corporation. 

The new machine, the T-142D, 
“Control Center Unit,’’ thus provides 
the same functions which previously 
required the use of two machines in 
tandem — an adding-listing check- 
writer and a signer. 

Complete disbursement control is 
assured as checks are written and pro- 
tected, listed, dated, counted and de- 
livered to a locked vault. Totals or 
sub-totals may be taken at any time, 
but a “total lock” built into the ma- 
chine prevents unauthorized persons 
from clearing it. 


It has a nine-bank keyboard cap- 
able of writing checks for one cent less 
than $10 million. Control knobs are 
located on the front of the unit for 
operator convenience. 

Variations of the full control center 
unit are available in these other 


puter department (see photo) are 40 
of the more than 200 Arizona sup- 
pliers of parts and services needed to 
manufacture and operate an electronic 
data processing system. Seated at the 
console in the foreground are (Il. to 
r.): Clair C. Lasher, general manager 
of the computer department, and First 
National Chairman Hazeltine. 


models, similarly styled: 


T-142C which performs all of the 
operations except dating; T-142B 
which writes, adds, lists and dates; 
and T-142A which writes, adds and 
lists. 


The T-142A and T-142B models 
can be used in combination with T- 
141(S) controlled facsimile signers re- 
cently introduced by the Todd Divi- 
sion. 


For additional information address 
Todd Company Division, Burroughs 
Corporation 1150 University Avenue, 
Rochester 7, New York. 
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“We're definitely sold on Walk-Up facilities. Mosler showed us volume can be increased.”—J.M. Seare, Cashier, Zions First National Bank 


“Mosler Walk-Up allowed us to 
offer low-cost after-hours service” 
(and brought us new customers, too) 


...says Mr. John M. Seare, Cashier of Zions First 
National Bank, Salt Lake City, Utah. “When we 
installed a Mosler Walk-Up Window at our main 
office, we were able to offer longer service hours 
without the cost of operating the entire institution 
with light bills and full staff. One person operates 
the window. One bank officer is on duty for loan 
information. That’s all. 

“The window’s success,” 
he continued, “was over- 
whelming. Our traffic in- 
creased, and more persons 
opened checking and sav- 
ings accounts at owr bank 
when they noted our 3 to 6 
P.M. service.” 

Zions First National Bank 


Mosler Vault D 
ae selected a Mosler Walk-Up 


at Main Office 


Window because of previous success with Mosler 
equipment, which includes After-Hour Depos- 
itories, Drive-In Windows and Vault Doors. A 
35-year old Mosler Vault Door is still giving su- 
perb service. Another factor was the service Mosler 
offered in design of vaults and facilities. Mosler 
equipment is presently operating in Zions’ main 
office and two branches. 

Why don’t you call on Mosler? 
Problem solving is our spe- 
cialty. Let us put our experi- 
ence at your service...on 
Drive-In and Walk-Up Win- 
dows, Vaults and Vault 
Doors, plus a complete range 
of protective equipment. 
Write for “Auto-Banking 


Plans Manual.” Mosler Drive-in Window 


at Zions First National 


The Mosler Safe Company 


Dept. B-360, 320 Fifth Avenue, New York 1, N. Y. 
Factories, Hamilton, Ohio 
World’s Largest Builder of Safes and Vaults 
In Canada: Mosler-Taylor Safes Ltd., Brampton, Ontario 
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Two Documents in 
One Operation 


This Friden Systems Receiver 
Flexowriter will permit documents of 
all kinds to be typed automatically 
and simultaneously. The machine con- 
sists of a Systems Receiver which is 
cable-connected to a master Flexo- 
writer Programatic. The latter can 
itself automatically prepare docu- 


ments and control auxiliary operations 
from a code-punched program tape; 
and when it is combined with the 
Systems Receiver, duplicate or dif- 
ferent business forms may be run off 
at the same time on each machine. 
By-product tape-punching facilities 
are available on certain models for 
perpetuating select data for subse- 
quent automatic data processing. In- 
quiries should be addressed to Friden, 
Ine., San Leandro, Cal. 


Portable Speech Prompter 


Busy bank officers who frequently 
are called upon for speeches or lec- 
tures will especially appreciate this 
easy-to-operate portable electric 
prompting device. 

Marketed by Telit Industries, Inc., 


and called the TelExecutive, the unit 
holds the script on spools, and auto- 
matically moves it across an _ illu- 
minated panel at a speed controlled by 
the speaker. 


42 


The script can be prepared on a 
special large-faced typewriter, hand- 
lettered or typed on a regulation type- 
writer with the lines spaced widely 
apart just so it is easily readable to the 
individual speaker. 


During the talk, a palm-sized hand 
control is used to control the speed at 
which the script moves. It can be 
stopped at any time, operated at a 
constant speed, or reversed. Each 
spool holds an hour or more of con- 
tinuous script, depending upon the 
size of type used. 


The product plugs into an ordinary 
AC wall outlet, and may be placed on 
a desk, table or lectern. It is smaller 
in size and lighter in weight than a 
portable typewriter. 


Telit Industries, Inc., 226 South 
Wabash Ave., Chicago 4, IIl., will be 
happy to supply additional data upon 
request. 


A New MICR Package 


Following a thorough test of a pilot 
installation at The Chase Manhattan 
Bank, the Addressograph-Multigraph 
Corporation, Cleveland 17, Ohio, is 
making available to all banks and bank 


stationers a new equipment package, 
designed to meet ABA specifications 
for the composition and production of 
MICR checks. Shown above is a 
Multilith Offset Model 1278 used by 
The Chase Manhattan. 


Key developments are the appli- 
cation of the E13B type font to metal 
plate embossing machines, along with 
the development of new precision 
alignment gauges, a programmed lister 
and a direct inking mechanism for a 
special Addressograph model designed 
for accurate registration. 


Seminars for banks and bank sta- 
tioners are planned for various sec- 
tions of the country this year. 


SERVICES 
Credit Card Mushroom 


A recent spot check of the credit 
card division of Dashew Business 
Machines, Inc. of Los Angeles revealed 
that it had processed 22,800,000 
plastic credit cards during 1959, 
enough to furnish one out of every 
eight people in the United States with 
one of the ‘oblong portable charge 
accounts.” 


According to Stanley A. Dashew, 
president, the company, a relatively 
new concern in the business machines 
field, more than quadrupled the pro- 
duction of its Service Bureau, the di- 
vision which embosses and ink tips the 
actual credit cards. He went on to say 
that the public’s acceptance of the 
credit card accounts, ‘‘in large part,” 
for the company’s amazing jump from 
a gross income in 1958 of $645,685 to 
one of $4,348,951 in 1959. 


Harold Lawson, supervisor of the 
Los Angeles Service Bureau, ex- 
plained that the vast increase in the 
use of credit cards has been made pos- 
sible by Dashew’s pioneering with] 
IBM in the electronic business ma- 
chines field and in the use of plastic 
instead of zine or cardboard cards. 
‘Using our new electronic Databosser 
V100EW,”’ he said, ‘‘we can emboss 
up to 3600 plates per hour per ma- 
chine, a tremendous increase over the 
old, manually operated machines.” 
It was pointed out, however, that the 
latter are still used for the production 
of small orders. 


@ Mellon National Bank and Trust 
Company has made available to its 
customers a new service called 
CHECK-SAVE. Under this plan $10 
or more may be automatically trans- 
ferred from checking to savings ac- 
counts on the 5th, 15th, or 25th of 
each month, at no cost to the cus- 
tomer. Notice of the transfer, in the 
form of a draft, will accompany state- 
ments which are mailed to users of 
the new service each month. 


INNOVATIONS 
WPNB Sign Writes in Neon 


Western Pennsylvania National 
Bank says the license for its animated 
sign, located atop a building in down- 
town Pittsburgh, was obtained from 
the Canadian inventor, Frederick W. 
E. Stapenhorst. The sign during the 
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~The more you know about microfilmers 
the more youll marvel at this one! 


New Recorvak RELIANT 500 Microfilmer holds more 


surprises for bankers than any other microfilmer ever built! 


First surprise is its trim, good looks—only half the size 
you’d expect a large-volume microfilmer to be . . . and 
better styled than any microfilmer you've ever seen. 

Now .. 

In 1 minute it photographs the fronts and backs of 500 
checks. . 


. get out your stop watch. 


. even cancels or 
endorses them when accessory Recordak endorser is used. 


. indexes them on the film. . 


Listen . . . you'll hear only the hushed “‘tat, tat’’ of the 
counter ticking off the number of microfilmed items 
pouring in sequence into the front receiving tray. 

Look . . 


punch... can handle more work, more efficiently than ever 


. and you see that your operator is pleased as 


before. Precision controls guard against “double feeding” 
. supervise machine performance from start to finish. 


AUGUST 15, 1960 


Everything’s so easy —for example, operator simply slides 
out film unit to load film or to substitute film unit with a 
different reduction ratio (40 to 1, 32 to 1 or 24 to 1). 

This instant changeover of film units also brings surpris- 
ing economies . . . lets various departments microfilm 
with their own units—reducing need for extra micro- 
filmers, and unitizing the work. 

Write for free 4-color folder giving details on new 
RELIANT 500 Microfilmer. Recordak Corporation, 415 
Madison Avenue, New York 17, N. Y. 


S=RECORDPK’ 


(Subsidiary of Eastman Kodak Company) 
originator of modern microfilming 
—now in its 33rd year 
IN CANADA contact Recordak of Canada Ltd., Toronto 
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day is a typical outdoor billboard, but 
at night, by what is known as the 
Moveri-Lux Process, the word “‘ser- 
vice” is written across the face of the 
sign in red neon instead of by the use 
of bulbs as heretofore. 


BOOKLETS 
Explains Closed Circuit TV 


GPL Division of General Precision, 
Ine., 63 Bedford Road, Pleasantville, 
N. Y., has announced the availability 
of a 9-page illustrated brochure en- 
titled ‘‘What Every Businessman 
Should Know About Closed Circuit 
TV.” Lightly written with a serious in- 
tent, the booklet explains industrial 
and commercial television in language 
that everyone can understand. Copies 
will be supplied on request. 


A “Housekeeping” Aid 

A thoroughly comprehensive treat- 
ment of every phase of the work en- 
tailed in keeping the floors, walls, 
ceilings, windows and washrooms of 
bank and office buildings in the best 
of condition is contained in a 28-page 
“Building Maintenance Manual,’ re- 
cently published by the Service Prod- 
ucts Division of Johnson’s Wax. A 
chart contained in the manual ex- 
plains characteristics of 12 different 
floor surfaces in common use and out- 
lines special precautions to be ob- 
served in dealing with each material. 
Another section presents the cause, 
cure, and method of prevention of 16 
major maintenance problems. 


A copy of the manual may be ob- 
tained by addressing a request to the 
company at Racine, Wisc. 
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Do You Talk “Computerese’’? 


Aware of the baffling technical jar- 
gon surrounding “electronic brains,”’ 
Brown Instruments Division of Min- 
neapolis-Honeywell Regulator Com- 
pany has just published a pocket-size 
22-page glossary intended to make 
computer language more intelligible to 
the layman. The booklet, entitled ““Do 
You Talk ‘Computerese?’ ” and com- 
piled by an editor of the company’s 
“Instrumentation” magazine, defines 
some 82 terms which the instrument 
producer’s own engineers have helped 
to create in building industrial process 
computers. 


The glossary, for example, explains 
a binary coded decimal is a system of 
representing decimal numbers, while 
a binary scale is a numbering system 
whose simplicity makes it ideal for 
computers which are described as 
“highly illiterate devices.’’ Radix is 
simply the numbering system, while 
bit is short for binary digit, of which 
there are two—1 and 0— which are 
used in converting a decimal number 
into a binary number. 


The decimal numbering system uses 
10 marks (0 through 9), thus having a 
radix (or base) of 10. The binary sys- 
tem, using two marks, has a radix of 2. 
The decimal number, 296, becomes 
100101000 (made up of 9 bits) in the 
binary numbering system. This, says 
the glossary, makes sense after read- 
ing the definition for binary scale. 


Automatic Package Tying 


A new brochure published by B. H. 
Bunn Company, Chicago, describes 
what a tying machine does, how it 
operates, and the advantages of 
automatic tying. Cited as one of many 
uses to which the machine is put is the 
tying of currency and checks. For a 
copy write the company at 7605 
Vincennes Ave., Chicago 20, IIl., and 
ask for Brochure No. 200. 


A New Remington Standard 


A new 8-page booklet recently pub- 
lished by Remington Rand Division 
of Sperry Rand Corporation describes 
the modern, advanced features of- 
fered by the completely re-styled 
Remington Standard Typewriter. The 
machine, says the brochure, has been 
made both stronger and lighter by the 
use of a tough, hard material called 
Cycolac which produces a hard, glos- 
sy surface that comes in four standard 





colors, with special colors available at 
a slight extra charge. 


Other features include a new softer 
touch, completely visible margins for 
maximum adjusting ease, extra large 
platen knobs, new transparent plastic 
card holders, and its Fold-A-Matie 
construction which permits instant 
access to all vital operating areas. 


Copies may be obtained at any 
Remington Rand branch office or by 
writing to the company at 315 Park 
Avenue South, New York 10, N. Y., 
and requesting R 9041. 


OPERATING BRIEFS 


@ Dashew Business Machines, Inc. of 
Los Angeles began last month the 
opening of a network of locally owned 
and operated Data Centers in more 
than 100 major marketing areas in the 
United States and Canada. All local 
sales for Dashew equipment and sup- 
plies funnel through the Data Cen- 
ters, which will also service Dashew 
equipment. Supporting each center 
will be the company’s programs pro- 
viding assistance in the fields of engi- 
neering, marketing development, user 
education, technical and sales train- 
ing, and national advertising and 
promotion. 


Said President Stanley A. Dashew, 
“The continuing growth in the num- 
ber of small businesses, together with 
the decentralization of big business 
production facilities, have created 
important new marketing areas for 
data processing equipment.”’ The com- 
pany plans to develop through the 
Data Centers the biggest market of 
all, the almost 4,000,000 little busi- 
nesses which have been largely over- 
looked until now. 


@ Datamation, Inc., Englewood, N. J., 
specialists in data processing, have 
announced the opening of a magnetic 
ink sorting service center, said to be 
the country’s first. The new service 
center will permit banks to make use 
of the magnetic sorting system ap- 
proved by the ABA and required by 
the Federal Reserve without making a 
large capital outlay for equipment. 
John Munoz, vice president of Data- 
mation, pointed out that the sorting 
will be done on a daily basis, and that 
security on all documents would be 
fully guaranteed. The use of the cen- 
ter, he added, further allows a bank 
to start magnetic processing imme- 
diately, even where it is its intent to 
install its own system. 
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...adequate./......in their day. 


modern banking 
requires 
modern protection! 


The fundamentals of locking a door are 

the same today as they were a 

hundred years ago. Only the 

techniques and devices have changed. 

Modern bank protection involves 

much more than locks — 

no matter how perfect. 

In supplying blanket bonds and other types of 
insurance to fill this need we offer a 

broad and intimate knowledge of modern 

protection plus the ability to meet individual requirements. 
For complete protection insist on Federal coverage. 


FE INSURANCE COMPANY 


into which has been merged 
THE UNITED STATES GUARANTEE COMPANY 


CHUBB & SON INC., Monoger 
90 John Street, New York 38, N.Y. 
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The Northern Trust Co., Chicago: 
Heading a list of recently announced 
promotions were those of the follow- 
ing to vice presidents: JAY K. BUCK, 
WILLIAM H. BYE, THOMAS F. DUFFY, 
ROBERT P. KLINE, LYNN H. MILLER, 
FREDERICK C. PULLMAN, KENNETH P. 
KINNEY, BENJAMIN C. KORSCHOT, 
CARL T. LAMBRECHT and WILLIAM A. 
STENSON. Named second vice presi- 
dents were RICHARD A. DAY, WILLIAM 
J. FANNING and EDWARD L. HRUDA. 
Also advanced were W. JAMES ARM- 
STRONG, DAVID W. FOX, RICHARD W. 
RESSEGUIE and JOHN D. WOODS to 
assistant cashiers while EDWARD B. 
COHEN, WILLARD L. WHEELER, JR., 
and PAUL T. WILLIAMS were appointed 
assistant secretaries. 


First Western Bank and Trust Com- 
pany, Los Angeles: Vice President 
J. RICHARD FINNEGAN has been named 
manager of the Los Angeles main 
office. 


Federal Reserve Bank of Minne- 
apolis: The election of CLEMENT VAN 
NICE as vice president was recently 
announced. He had been assistant 
vice president in charge of the public 
services department and is being 
transferred to Helena, Montana as 
manager of the branch there. 


The Ohio Citizens Trust Co., Toledo: 
The election of RUSSELL R. BERMAN 
as vice president was recently an- 
nounced. In his new position he will 
become a senior loan officer and will 
have full responsibility for credit 
department operation. 


First National Bank of Arizona, 
Phoenix: Two women who have re- 
cently been named assistant vice 
presidents are BESS B. STINSON and 
MRS. CHARLES E. GREENWALD, JR. 
At the same time H. W. DICKERSON 
and RUSSELL F. KYLE were designated 
assistant cashiers. 





R. R. BERMAN BESS STINSON 
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BANKERS & BROKERS 


R. R. ZELLICK 


Crocker-Anglo National Bank, San 
Francisco: ROBERT V. WALSH and R. R. 
ZELLICK have been appointed vice 
presidents and senior trust officers in 
the trust department. They will share 
the management of that department 
with Mr. Walsh supervising account 
administration and business develop- 
ment and Mr. Zellick supervising 
operations of the department. Ac- 
cording to another announcement 
CLAIR 0. HARDING has been made a 
trust officer and will continue to 
serve as manager of the trust depart- 
ment of the 138th and Franklin office. 


R. V. WALSH 





J. C. SWAYZE 


G. F. VALENTINE 


Bankers Trust Co., N. Y.: JOSEPH C. 
SWAYZE and GEORGE F. VALENTINE, 
both formerly assistant vice presi- 
dents, have been named vice presi- 
dents. Simultaneously, the election of 
ROBERT D. JAY, JOHN C. KETCHAM, 
LOREN D. KEYS, JR., and JOHN B. 
YOUNG to assistant vice presidents 
was made known. Appointed assist- 
ant treasurers were GEORGE E. HONSA, 
EDWARD L. LINSER, ALAN M. MAY and 
RICHARD K. ROLLE. Named assistant 
secretary and assistant auditor, re- 
spectively, were JOSEPH ABRAMSKI 
and EDWARD J. CAVANAUGH. 


LaSalle National Bank, Chicago: 
From the Chicago National Bank 
where he headed the savings and loan 
division, JOHN W. DAWSON has joined 
LaSalle as a vice president in the 
commercial division, engaged in busi- 
ness development activities. 





Industrial Trust Company, Philadel- 
phia: According to a recent an- 
nouncement, HERBERT J. FADELEY, 
JR. has been moved up to vice presi- 
dent. He was previously a vice presi- 
dent of the Boardwalk National 
Bank of Atlantic City. 


First Wisconsin National Bank of 
Milwaukee: EDMUND B. FITZGERALD 
has been elected to the board of 
directors. He is vice president in 
charge of engineering, Cutler-Ham- 
mer, Inc., and also serves as a di- 
rector of the First Wisconsin Trust 
Company. 


Marine Trust Co. of Western N. Y., 
Buffalo: Three new members of the 
board of directors are, HERBERT D. 
CLAY, president of Iroquois Gas 
Corp., ROBERT E. RICH, president of 
Rich Products Corp., and J. FREDER- 
ICK SCHOELLKOPF IV, president of 
Niagara Share Corp. 


Suburban Trust and Savings Bank, 
Oak Park, Ill.: Following a career of 
31 years with the bank, FREDERICK 
B. PEAKE was recently made chair- 
man of its Board of Directors. He 
was succeeded as president by ED- 
WARD F. KENNEDY, formerly execu- 
tive vice president, while FRANK E. 
NOVAK, a director since 1942, was 
appointed chairman of the Executive 
Committee. 


National City Bank of Cleveland: 
Heading up a number of recently 
announced promotions was that of 
WARREN J. CRUMBINE from assistant 
vice president to vice president. In 
the trust department, PAUL R. KARL 
was moved up from trust officer to 
assistant vice president and the fol- 
lowing administrative assistants were 
advanced to trust operations officers: 
JOSEPH A. HIRKA, EDWARD F. KLOSS, 
JOSEPH R. O’NEILL and EUGENE B. 
SKEEBO. 





W. J. CRUMBINE P. R. KARL 
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CHEMICAL BANK » 
NEW YORK 
TRUST COMPANY 


Founded 1824 


























Condensed Hlatement of Condition 


At the close of business June 30, 1960 


ASSETS 
Cash and Due from Banks . .. . $ 935,613,620.76 
U.S. Government Obligations ._. 410,449,954.26 
State, Municipal and Public Securities 302,994,449.18 
Other Bonds and Investments ._. 19,177,718.80 
Pe. a ow te SO Be 
Banking Premises and Equipment . 30,330,389.27 


Customers’ Liability on Acceptances 119,341,979.75 


Accrued Interest and Accounts 
eee, ge ww ee 15,988,913.13 


er eee 4. x te 6,111,747.91 


$4,132,609,783.25 





LIABILITIES 
Capital Stock ($12. par) $101,719,080.00 
Surplus. . . . 248,280,920.00 
Undivided Profits . 54,950,931.90 $ 404,950,931.90 
Reserve for Contingencies . os 4,012,722.12 
Reserves for Taxes, Expenses, etc. . 25,631,628.18 
Dividend Payable July 1,1960 .. 5,085,954.00 


Acceptances Outstanding (Net). . 121,253,568.38 
Cier tae ac lk lk lt Cll 13,574,374.33 
Deposits . . . « « « « ~ _3,558,100,604.34 

$4,132,609,783.25 





Securities carried at $256,116,975.90 in the foregoing statement are 
deposited to secure public funds and for other purposes required by law. 


105 Convenient Offices in Greater New York 
Over 50,000 Correspondent Banks and Branches Abroad 


Charter Member New York Clearing House Association 
Member Federal Reserve System 
Member Federal Deposit Insurance Corporation 


MAIN OFFICE: 165 Broadway, New York 15, N. Y. 
LONDON OFFICE: 25-31 Moorgate, London, E. C. 2 





Directors 


N. BAXTER JACKSON Chairman, 
Executive Committee 


HENRY UPHAM HARRIS Partner, 
Harris, Upham & Co. 


HAROLD H. HELM Chairman 


H. E. HUMPHREYS, JR. Chairman, 
United States Rubber Company 


CASON J. CALLAWAY Farmer 


ADRIAN M. MASSIE 
Chairman, Trust Committee 


ROBERT J. McKIM 
Chairman of the Board, 
Associated Dry Goods Corporation 


MAURICE T. MOORE Partner, 
Cravath, Swaine & Moore 


RICHARD K. PAYNTER, JR. 
Chairman of the Finance Committee 
and Executive Vice President, 
New York Life Insurance Company 


J. ALBERT WOODS Chairman, 
Courtaulds North America, Inc. 
ROBERT G. GOELET Real Estate 


HULBERT S. ALDRICH 
Vice Chairman 
JAMES B. BLACK 
Chairman of the Board, 
Pacific Gas and Electric Company 
PERCY L. DOUGLAS 
Executive Vice President, 
Otis Elevator Company 
GILBERT H. PERKINS 
Vice Chairman 
ISAAC B. GRAINGER 
Consultant to the Bank 
ARTHUR K. WATSON President, 
IBM World Trade Corporation 
ROY F. COPPEDGE, JR. President, 
National Distillers and 
Chemical Corporation 


KENNETH E. BLACK President, 
The Home Insurance Company 
HENRY L. HILLMAN President, 


Pittsburgh Coke & Chemical Company 


CHARLES H. KELLSTADT 
Chairman of the Board, 
Sears, Roebuck and Co. 


H. I. ROMN:S President, 

Western Electric Company, Inc. 
LAMMOT du PONT COPELAND 

Vice President, Director, and Member 

of the Executive Committee 

E. I. duPont de Nemours & Company 

WILLIAM S. RENCHARD President 


HOWARD W. McCALL, JR. 
First Vice President 


Advise vy Commillee 


FRANK K. HOUSTON 

Honorary Chairman of the Board 

ROBERT A. DRYSDALE 
Senior Partner, Drysdale & Co. 
DUNHAM B. SHERER New York 
C. WALTER NICHOLS Chairman, 
Nichols Engineering & 
Research Corporation 


ROBERT GOELET Real Estate 
JOSEPH A. BOWER Retired 
THOMAS R. WILLIAMS President, 
Ichabod T. Williams & Sons, Inc. 

JOHN K. ROOSEVELT 
Partner, Roosevelt & Son 
GRAHAM H. ANTHONY Chairman, 
Executive Committee, Veeder-Root, Inc. 
FREDERICK E. HASLER’ Chairman, 
Haytian American Sugar Company, S.A. 

JAMES BRUCE 

Director of Various Corporations 
B. F. FEW Trustee, Duke Endowment 


WILLIAM P. WORTHINGTON 
President, Home Life Insurance Company 









State-Planters Bank of Commerce and 
Trusts, Richmond, Va.: A recent an- 
nouncement tells of the election of 
DOUGLAS G. CHAPMAN, JR. to assistant 
trust officer and assistant secretary. 


Seattle-First National Bank: ROBERT 
J. RUDDER of the interior department 
and LESTER OTNESS of the public 
relations department have been 
named assistant vice presidents while 
CARL A. TILLQUIST was advanced to 
assistant cashier. 


Harris Trust and Savings Bank, Chi- 
cago: Newly elected vice presidents 
are, GERALD E. LAGE and RICHARD A. 
RAMSAY in the banking department; 
WILLIAM MACFARLANE and PAUL J. 
MILLER in the correspondent bank 
department; PHILIP 0O. GENTRY, 
CHALKLEY J. HAMBLETON and HENRY 
M. TIBBITS in the trust department; 
BERYL W. SPRINKEL who is also econo- 
mist in the financial and economic 
research department; and ARTHUR E. 
URICK who is now vice president and 
cashier. 


First National Bank, Akron, Ohio: 
Seven assistant vice presidents who 
have been elevated to vice presidents 
are: STANTON H. BRIGHTMAN, JAMES L. 
HILTON, LEO M. MICHALEC, WILLIAM 
L. SMITH, JOHN J. OLHOEFT, GEORGE 
W. SWARTZ, and THEODORE W. LONG. 
At the same time DONALD F. SHU- 
MAKER was named an assistant vice 
president. 


Fidelity-Philadelphia Trust Company: 
The election of the following assistant 
vice presidents was recently an- 
nounced: RUSSELL C. BURKHOLDER, 
ANTHONY COCULO, WILLIAM F. HORAN, 
DAVENPORT PLUMER, JR., WILLIAM 
VAUCLAIN and CHARLES S. GANOE who 
was given charge of the international 
division. Included in the three new 
assistant treasurers was one woman, 
DOROTHY M. CORN. The other two are 
F. EDWARD BENHAM and EDWARD S. 
MARGAVICH. 
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DOROTHY CORN 


C. S. GANOE 
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V. A. FORRESTER A. B. SCHARLACH 


J. E. SMITH W. G. MILBURN 


The Fort Worth National Bank: 
According to a recent announcement, 
VERNON A. FORRESTER and ARTHUR B. 
SCHARLACH have been elected trust 
officers, JAMES E. SMITH an assistant 
vice president, and JERRY D. MINTON 
and BRUCE PETTY, assistant trust 
officers. 


Mellon National Bank and Trust Co., 
Pittsburgh: WILLIAM G. MILBURN has 
been appointed assistant vice presi- 
dent in the administrative office. 


Citizens & Southern National Bank, 
Atlanta: Vice President WALTER L. 
JACKSON has joined the staff of the 
New York service office. He re- 
placed HAL S. HOERNER who returned 
to his former position in Savannah. 


The Bank of California, San Fran- 
cisco: The appointment of DONALD M. 
RUSSELL as vice president in the 
Portland, Oregon office was recently 
announced. Prior to joining the bank 
Mr. Russell served as vice president 
of the National Bank of Commerce in 
Seattle, Washington. 


W. L. JACKSON D. M. RUSSELL 


Rockland-Atlas National Bank of 
Boston: EDWARD M. STONE has 
joined the comptrollers division of 
the bank as an assistant vice presi- 
dent. He was formerly associated 
with the Boston office of the account- 
ing firm of Arthur Andersen & Co. 


Security First National Bank, Los 
Angeles: Newly promoted vice 
presidents are FRANCIS T. GALVIN, 
manager of the Beverly Hills office 
and JOHN M. ROBERSON, manager of 
the Vernon branch. Appointed as- 
sistant vice presidents were MYRON B. 
SOLO, WALTHER A. KOLARIK and 
LOREN E. WILLIAMS, while HENRY F, 
BRUHN was made an assistant trust 
officer. 


Morgan Guaranty Trust Company of 
New York: ROBERT T. STEVENS, presi- 
dent and a director of J. P. Stevens 
& Co., Inc., has been elected to the 
board of the bank. He is also a di- 
rector of General Electric Company 
and of Owens-Corning Fiberglas 
Corp., and a trustee of the Mutual 
Life Insurance Company of New 
York. 


In another announcement the elec- 
tion of SIDNEY G. BUTLER and 
CHARLES D’URSEL as vice presidents 
was made known. Mr. Butler is as- 
signed to the international banking 
division, concerned principally with 
activities in the sterling area and 
Africa while Mr. d’Ursal has joined 
the Brussels office. Also announced 
was the election of A. BRUCE BRACK- 
ENRIDGE, ABRAM CLAUDE, JR., JOHN 
ELDRIDGE, LOUIS V. FARRAR, CLINTON 
J. GREGORY, DAVID L. HOPKINS, JR., 
CARL W. KLEMME, CHARLES M. ECKERT 
and EDWIN R. DEUCHAR as assistant 
vice presidents. Elected assistant 
treasurers were MORTIMER J. GLEESON, 
DAVID F. JARDINE, WILLIAM L. O’DEA, 
and ROBERT D. TACCHINO. At the same 
time ROBERT L. VAN ROTEN and 
RICHARD JOHNSON were named assist- 
ant secretary and investment re- 
search officer, respectively. 


R. T. STEVENS S. G. BUTLER 
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Dalias Association of Investment 
Analysts Society: HAROLD M. ACH- 
ZIGER, trust officer of The Fort Worth 
National Bank, was elected president 
at the association’s recent annual 
business meeting. He was also elected 
to a three-year term as director of the 
National Federation of Financial 
Analysts Societies. 


H. M. ACHZIGER H. F. OSBORN 


J. A. BROWN A. B. NEIGHBOR 


Bank of America, San Francisco: 
HAROLD F. OSBORN and WALTER J. 
FOGARTY have been moved up to 
vice presidencies while J. ALLAN 
BROWN, ARTHUR B. NEIGHBOR and 
WILBUR N. LENZ were named assistant 
vice presidents. In another announce- 
ment the promotions of the following 
three economists were made known: 
J. HOWARD CRAVEN from associate 
economist to chief economist, STER- 
LING L. BRUBAKER to director of 
economic research, and PIERRE R. 
CROSSON, chief of the regional re- 
search section became the new asso- 
ciate director of economic research. 
All three served with U. S. Govern- 
ment agencies as economists before 
joining B of A. 


Citizens National Bank, Los Angeles: 
Promotions in the loan administra- 
tion department, Head Office, in- 
cluded those of RICHARD K. WARD to 
vice president, and GORDON SMITH 
and FLOYD HILL to assistant vice 
presidents. 


The Bank of Virginia, Richmond: 
Vice President JAMES W. BUFFINGTON 
has been given the added title of 
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trust officer. He is in charge of the 
trust department serving the Tide- 
water area. At the same time W. GUY 
WILLIAMS, JR. was elected assistant 
cashier in the investment depart- 
ment. 


Creston H. Funk, Hobbs and Com- 
pany, San Antonio, Tex.: With the 
addition of W. LEWIS HART as vice 
president and director of this invest- 
ment firm, the name was changed to 
Funk, Hobbs & Hart, Inc. He is the 
son of HENRY M. HART, chairman of 
the executive committee and director 
of the National Bank of Commerce. 


The Central Trust Co., Cincinnati: 
Eight official promotions include 
those of E. MICHAEL REITMAN and 
RICHARD FRANZ from assistant cash- 
ier to assistant vice president; EARL B. 
SMITH, PAUL E. TABELING, JOHN T. 
RAPIEN and GEORGE E. RIES to assist- 
ant cashiers; and R. GORDON HARRI- 
SON and ROBERT A. RIES to assistant 
secretaries. 


Chemical Bank New York Trust Com- 
pany: Three assistant trust officers, 
LESTER D. KURTH, EVERT 0. MELAN- 
DER and ALEXANDER B. WARRICK, 
have been elevated to the rank of 
trust officer. Also announced was the 
promotion of the following officers to 
assistant vice presidents: RICHARD 
D. S. BRYAN, JAMES D. ELLEMAN, 
JOSEPH B. HARTMEYER, WILLIAM G. 
MENNER, CLYDE W. HISELER, CONRAD 
E. KLUGER, ANDREW J. MURPHY, 
DAVID C. WINNE and RAYMOND J. 
YOUNG. 


American National Bank and Trust 
Co. of Chicago: RODNEY O. DALY, vice 
president in charge of operations, has 
been given the additional position of 
cashier. 


W. H. BEATTY, JR. 


E. E. WILLIAMSON ¢ 


The Chase Manhattan Bank, N. Y.: 
Formerly assistant vice presidents, 
WILLIAM H. BEATTY JR. and EDWARD 
E. WILLIAMSON have been advanced 
to vice presidents in the international 
department. Simultaneously, MARTIN 
R. HANSEN, ERNEST C. HOECHNER and 
CHARLES F. SAUER were named assist- 
ant vice presidents, while EDWARD J. 
ENDIAS, DANIEL E. KELLY, JOHN C. 
PHILPOT and WALTER J. ROGERS were 
appointed assistant treasurers. 


Central National Bank of Richmond: 
Previously an assistant vice president 
of Manufacturers and Traders Trust 
Company of Buffalo, N. Y., Roy F. 
BROWN has joined Central National 
as an assistant vice president. 


Texas Bank & Trust Company of 
Dallas: GRIFFITHS C. CARNES has 
returned following 20 months asso- 
ciation with another Dallas bank, as 
comptroller and JAMES C. TRAVIS 
has been designated assistant cashier. 


The Bank of Douglas, Phoenix, Ariz.: 
Newly appointed assistant trust of- 
ficer is ROBERT D. MCWARD. He has 
been assigned to the Tucson Down- 
town office where he will supervise 
trust department activities for the 
Tucson area. 


NATIONAL PROBATE LAWYERS DIRECTORY 


(Your ready reference to complete Probate services) 


Banks and insurance companies throughout the country are 
served by this roster of lawyers whose experience in practical and 
efficient Probate services is invaluable in such matters 

In addition to listing banks and insurance companies, with 
names of their respective personnel, we have verified and included. 
biographical data of lawyers and law firms highly regarded by their 
local banks and other authorities as being skilled in wills and es- 
tates matters, as well as in general law practice. 

Inquiries from banks and insurance companies are invited on how 
to obtain a copy of the current issue. 


National Probate Lawyers Directory 


193 North Cherry Street 


° Galesburg, Ill. 





W. W. WOOLSEY 


T. L. WESTRA 


Valley National Bank, Phoenix: 
Formerly a vice president of the 
California Bank, Los Angeles, TONY L. 
WESTRA comes to VNB as a vice 
president in the agricultural and 
livestock department. 


The First National Bank of Atlanta: 
W. WARREN WOOLSEY has been elected 
an assistant vice president while 
ROLAND 0. DOWNING and T. JAMES 
HIGH were named assistant controller 
and assistant cashier, respectively. 


Transamerica Corp., San Francisco: 
HORACE W. BROWER has been elected 
board chairman and JOHN R. BECKETT 
has been named to succeed him as 
president. Mr. Brower will also con- 
tinue as chief executive officer. Mr. 
Beckett, who is vice president and a 
director of the nationwide invest- 
ment banking firm of Blyth & Co., 
Inc. is resigning to accept his new 
position which will become effective 
September 15. 


American Bankers Association, N. Y.: 
J. CARL COOK has been named an 
associate editor of Banking magazine. 
He comes to ABA from the Federal 
Reserve Bank of Richmond where he 
was director of public information. 


Bank of Montreal: The appointment 
of DANIEL W. CASEY as assistant gene- 
ral manager in charge of the Mani- 
toba, Saskatchewan and Alberta di- 
vision, with headquarters in Winni- 
peg, Manitoba, was recently an- 
nounced. 


J. C. COOK 
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D. W. CASEY 


The First Boston Corp.: Formerly as- 
sistant vice presidents, GEORGE A. 
BENTLEY III and DONALD M. MCLEAN 
have been elevated to vice presidents. 
Mr. Bentley is in the underwriting 
department of the New York office 
and Mr. McLean is in the sales de- 
partment in Philadelphia. 


The Fifth Third Union Trust Com- 
pany, Cincinnati: DOUGLAS W. POUL- 
TER has been appointed an assistant 
trust officer in the trust department’s 
new business section. 


Crocker-Anglo National Bank, San 
Francisco: Upon completing the 
bank’s special management training 
program recently, RAYMOND M. SMITH 
was appointed an assistant vice presi- 
dent at the San Jose office. 


Hartford National Bank & Trust Co.: 
According to a recent announcement, 
ANDREW C. CREAMER has been named 
cashier to succeed CLAYTON B. PARKER 
who retired after 46 years of service. 


St. Louis Union Trust Co.: President 
of the Monsanto Chemical Com- 
pany, CHARLES H. SOMMER, has been 
elected a director of the bank. 


CORPORATION 
CHANGES 


Southern Bell Telephone Company, 
Atlanta: JAMES D. ROBINSON JR., 
chairman of the board and chief 
executive officer of the First National 
Bank of Atlanta, was recently elected 
a director. 


Hooker Chemical Corp., Niagara 
Falls, N. Y.: Formerly corporate con- 
troller, CHARLES C. HORNBOSTEL has 
been elected to the new position of 
director of finance. 


Diamond Alkali Co., Cleveland: 
According to a recent announcement 
W. A. CRICHLEY and R. H. ARMOR have 
been elected to the position of treasu- 
rer and controller, respectively. 


Carrier Corp., Syracuse, N. Y.: 
Newly elected executive vice presi- 
dent is MELVIN,C. HOLM who will 
serve as chairman of the planning 
committee of the corporation and 
assistant to the chairman of the 
board. He will also continue as chief 
financial officer. VERE L. HUNT, a 


senior member of the financial divi- 
sion, has been elected treasurer to 
succeed Mr. Holm. 


General Gas Corp., Baton Rouge, ia.: 
GLENN M. FORGAN has recently been 
elected a director. Mr. Forgan is vice 
president of the First National Bank 
of Chicago and serves as head of the 
bank’s oil and gas financing division. 


Royal McBee Corp.: FRED C. RUMMEL 
has been named chairman of the 
executive committee and will con- 
tinue in his position as chairman of 
the finance committee. He is also 
chairman of the board of M. M., 
Freeman and Co., Philadelphia in- 
vestment bankers. 


W. K. Kellogg Foundation, Battle 
Creek, Mich.: KENNETH V. ZWIENER, 
president of Harris Trust and Savings 
Bank, Chicago, has been named a 
trustee. In a separate action, Kellogg 
Company increased the membership 
of their board to 14 and elected Mr. 
Zwiener a director. He also serves as 
a director of Continental Assurance 
Co., Continental Casualty Co., G. D. 
Searle & Co., People’s Gas, Light and 
Coke Co., Santa Fe Railway, DeSoto 
Chemical Coatings, Inc., and Union 
Tank Car Co. 


Albert Frank-Guenther Law, _Inc., 
N.Y.: The election of JOHN V. 
MCADAMS as president and HOWARD C. 
ALLEN as vice chairman of the board 
of this national advertising and pub- 
lic relations agency, has been an- 
nounced. 


International Harvester Co., Chicago: 
F. B. MATTINGLY, treasurer, has an- 
nounced the appointment of KEITH R. 
POTTER, formerly staff assistant, bank 
relations, as manager, bank relations. 


E. J. Korvette, Inc.: P A UL BONYNGE, 
JR., vice president of Bankers Trust 
Company has been elected a director 
of this New York based department 
store, which is America’s twelfth 
largest and the largest low mark-up 
department store in the country. 


Chicago Pneumatic Tool Company: 
Vice President FRANK E. CONANT of 
The Chase Manhattan Bank has been 
elected a director. He was formerly 
with the First Boston Corporation 
Lawrence Warehouse Company and 
Irving Trust Company before joining 
the Bank of Manhattan Compan 
in 1954. 
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United States Steel Corp., N. Y.: 
In a recent announcement the -ap- 
pointment of ROBERT A. RAGGIO as 
treasurer of Universal Atlas Cement 
Division of U. S. Steel, was made 
known. 


American Brake Shoe Company, 
N. Y.: According to a recent an- 
. nouncement, vice president THOMAS 
W. RUSSELL, JR., has been elected vice 
president and treasurer. 


INSURANCE & FINANCE 
COMPANY CHANGES 


Bankers Life Co., Des Moines, la.: 
Former president of the American 
and Iowa Bankers Associations, w. 
HAROLD BRENTON was recently elected 
to the board of directors. He is now 
chairman of 13 Iowa banks. 


Beneficial Finance Co., New York: 
Three executives who have recently 
been elected to the board of Western 
Auto Supply Co. are, THOMAS A. 
MCGRATH, first vice president and 


director, ROBERT A. TUCKER, vice 
president and director, and DAVID H. 
FINCK, board chairman of Beneficial 
Management Corp., a wholly-owned 
subsidiary. Beneficial Finance re- 
cently acquired a 47 per cent interest 
in Western Auto. 


International Harvester Credit Corp., 
Chicago: The election of WAYNE M. 
COOK, formerly assistant treasurer, as 
treasurer, has been made known. 


Ford Motor Credit Company, Dear- 
born, Mich.: Formerly general opera- 
tions manager, E. E. BAGGERLY has 
been advanced to vice president. In 
his new position he will oversee all 
the company’s staff and field opera- 
tions. 


Atlantic Life Insurance Company, 
Richmond, Va.: WENTWORTH P. 
JOHNSON, senior vice president and a 
director of the Fidelity-Philadelphia 
Trust Company, has been elected a 
director of Atlantic Life. He is in 
charge of Fidelity’s banking depart- 
ment. 


| BRIEFS | 


South's School of Banking 

Louisiana State University’s School 
of Banking of the South this year 
graduated 179 bankers. Another 365 
completed class work on their first and 
second year courses, and will continue 
their studies by working on extension 
problems. The total enrollment of 544 
was the largest in the history of the 
school, which has graduated 911 bank 
officers since 1952. 


Study Humanities at SMU 


Four hundred students representing 
21 states and Mexico recently at- 
tended a two-week session of the 
Southwestern Graduate School of 
Banking held at the Southern Method- 
ist University. The school is spon- 
sored by the Dallas and Fort Worth 
Clearing House Associations and 
SMU. This year’s faculty included 
100 of the nation’s prominent educa- 
tors, bankers, businessmen, lawyers, 
and economists. 

In addition to various classroom 
lectures and case studies in all areas of 
banking, the school this year in- 
augurated for third-year students a 
special evening series of lectures in 
the humanities. The reason, said Dr. 
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Richard B. Johnson, director, is that 
bankers are more than administrators 
behind a desk. ‘‘They are leaders in the 
community,” he added ‘“‘and must be 
well versed in ideas and community 
aspirations, as well as in credit and 
banking techniques.” 


Students Win Bank Awards 


Top students at San Francisco’s A. 
P. Giannini Junior High School, 
Theodora Skipitares and Lawrence 
Glickfeld, receive Bank of America 
Giannini Foundation Awards of $150 
each from Mrs. Claire Giannini Hoff- 
man (above), daughter of the bank’s 
founder and member of its board of 
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With ALLISON PAYMENT BOOKS, 
you are certain you are headed in 
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looking important advantages and 
savings. 


Yale Service is faster. 


You are in the big league and it’s a 
homer every time up with Allison 
Payment Books. 
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Information Booklet 
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Collections are better. 
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make. 
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directors, at recent year-end gradua- 
tion of their class. Both ‘‘A’’ students, 
they excelled in the award require- 
ments of outstanding scholarship, 
leadership, service, and citizenship. 


Suhrbier NABAC President 


Arthur C. Suhrbier, auditor, Con- 
tinental Illinois National Bank and 
Trust Company, was recently elected 
president of NABAC, The Association 
for Bank Audit, Control and Operation 
by a vote of its 6,000 member banks 
which was conducted by mail. He 
succeeded Malcolm H. Gibson, vice 
president and cashier, Citizens Bank 
of Sheboygan, Wisc. 


Other officers elected include Wins- 
low E. Pike, vice president and con- 
troller, First National Bank of At- 
lanta, Ga., first vice president; David 
Cooke, vice president and controller, 
Zions First National Bank, Salt Lake 
City, Utah, second vice president. John 
Kimmel, vice president and comp- 
troller, Mercantile National Bank of 
Chicago was re-elected treasurer. 


Floor Space Doubled 


By building a contemporary two- 
story addition, converting an existing 
mezzanine to a full second floor, and 
installing two drive-up units and a 
walk-up window, the First National 
Bank and Trust Company, Steuben- 
ville, Ohio has increased the bank’s 
usable floor space over 100 per cent. 
Featured in the remodeled interior 
shown below is a fully luminous ceil- 
ing over the public lobby and 27 teller 
stations of walnut and white formica. 
Bank Building and Equipment Cor- 
poration of America handled the 
entire project. 


New State-Planters Location 


An outstanding feature of the ex- 
terior of the building built for the new 
branch location of Richmond’s State- 
Planters Bank of Commerce and 
Trusts at 1101 Azalea Avenue is the 
covered walkway that extends from 
the parking area to the front door. 


A Touch of History 


The Bank of New York has estab- 
lished a unique branch in Freedom- 
land, the new historical entertainment 
center in New York City. While its 
primary purpose is to provide banking 
services for Freedomland exhibitors 
and employees, special services are 
offered to the public. These include a 
series of Freedomland Money Orders 
in denominations of $1, $5, and $10, 
which are sold at face value, and 
‘‘Alexander Hamilton” Savings Ac- 
counts, named after the organizer of 
the bank. 

The branch has been designed, in- 
side and out, as a bank of the 1850’s, 
and staff members wear costumes 
characteristic of the period. It occu- 


Outside walls of the bank are con- 
structed of panels of blue tile, while 
windows across the front and visible 
side extend from floor to ceiling. A 
drive-in window in the rear rounds 
out the bank’s full complement of 
services. 


pies a two-story building in the “Little 
Old New York” section of Freedom- 
land near the main entrance, and 
features an exhibit of a number of the 
bank’s mementos of the 18th century. 


The bank presents each visitor with 
a ‘“‘Welcome”’ folder, along with a fac- 
simile of U. S. Government Warrant 
No. 1, signed by Alexander Hamilton 
when he was Secretary of the Treasu- 
ry, which represented the first loan 
ever made to the Government of the 
United States. Visitors and customers 
ranging in number from 10,000 to 
17,000 viewed the exhibits each day 
of the July Fourth weekend. 


@ The Illinois Bankers Association has 
appointed George Mascott executive 
vice president of 
the association, ef- 
fective August 1. 
Mr. Mascott suc- 
ceeds A. Thomas 
Etcheson who as- 
sumed his active 
duties as executive 
vice president of 
the Lake Shore 
National Bank of 
Chicago on the 
same date. Mr. 
Mascott has been director of the 
State Chamber of Commerce Depart- 
ment of the Chamber of Commerce of 
the United States since 1952. He was 
previously executive vice president of 
the Kentucky State Chamber of Com- 
merce. 


GEORGE MASCOTT 
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WHEN WAS HONEY EVER MADE WITH IN THE HIVE? 


Never, 
of course, be- 
cause cooperation 
whether in making honey 
with bees or money with 
banking is vitally necessary. 
Membership in FPRA is coop- 
eration on a large and mu- 


tually advantageous scale. Your 
problems may be those of advertising, 

personnel training, business develop- 

ment, merger... or any one of the hundreds of 
banking problems which beset all 
of us. Whatever they are, = FPRAwill 
help you solve them, by <a putting at 
your disposal always an enormous 


pool of current information and ideas. FPRA’s bulletin in 
itself, with its more than. 100 good bank ads each month is 
well worth the cost of membership. Yes, there is not an area in 
your bank’s public relations and advertising program which cannot 
benefit in one way or another from the pooled ideas and problems solved 
through membership in FPRA. Won’t you write us for full details? 


FINANCIAL PUBLIC RELATIONS ASSOCIATION 


231 South LaSalle St. - Pikcaee 4,\llinois, ST 2-5547 fon 
Clearing House for re meee Pp Bh 
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2nd Quarter Upsurge 

Consumer instalment loan volume 
in banks throughout the U.S. showed 
a “sharp upswing” during the quarter 
ended June 30, the American Bankers 
Association reported. The rise ex- 
tended to all categories of consumer 
instalment credit except home appli- 
ances, with the greatest upsurge oc- 
curring in automobile loans. 


A Unique Ground-Breaking 
The official ground-breaking cere- 
monies which recently launched the 
new 8-story First National Bank 
Building in Odessa, Tex., were, ac- 
cording to most observers, “‘decidedly 
different.”” The program which was 
carried live on both television and 
radio, and re-broadcast to night-time 
audiences by radio, included 1) the 
re-enactment of an old-time land 
rush, similar to that which’ figured in 
the settlement of much of the Old 
West, and 2) the use of electronic bank 
equipment to actuate earthmoving 
equipment by remote control. 


Twelve areas of ground had been 
staked off, each representing one of 
the agencies of the Odessa United 
Fund and Community Chest. Agency 
representatives drew numbered cap- 


Joe H. Hodges (left) and H. H. “Pat” 
Simmons, assisting grandson, at the 
bank's ground-breaking ceremony. 


sules from an authentic old-time 
spittoon in the hands of Ector County 
Sheriff Slim Gabrel, who fired the 
gun which started the land rush for 
corresponding stake numbers. All 
twelve ‘“‘treasures’” were recovered, 
paying from $25 to $250 in cash to the 
agencies involved. 

Moments later, Craig Randall 
Smith, grandson of H. H. ‘“Pat’’ 
Simmons, president of the bank, 
pushed a button to start a chain of 
events which began as a ‘“‘message’”’ 


CALENDAR OF EVENTS 


American Bankers Association 


Sept. 
Oct. 
Plaza Hotel, Boston 
Nov. 
Nov. 
Nov. 


State 


Oct. 
Oct. 
Oct. 
Nov. 


Associations 


Other Associations 


Sept. 
Atlantic City 
Sept. 
Sept. 
Oct. 
Oct. 
Oct. 
Pasadena, Calif. 
Oct. 


18-21—86th Annual Convention: New York City 
23-25—Regional Mortgage Workshop (Dept. of Mortgage Finance): Sheraton 


3-5—34th Western Regional Trust Conference: Arizona Biltmore, Phoenix 
14—15—National Agricultural Credit Conference, Denver Hilton Hotel 
17—18—Mid-Continent Trust Conference: Drake Hotel, Chicago 


11-12—WNebraska: Cornhusker Hotel, Lincoln 
16-18—Kentucky: Brown Hotel, Louisville 
23-—26—lowa: Fort Des Moines Hotel, Des Moines 
10—12—Arizona: Pioneer Hotel, Tucson 


20-23—National Association of Supervisors of State Banks: Hotel Dennis, 


22-—24—National Safe Deposit Convention: Chalfonte-Haddon Hall, Atlantic City 
25-28—Robert Morris Associates: Denver Hilton Hotel 

3-6—Mortgage Bankers Association: Conrad Hilton Hotel, Chicago 
10-12—NABAC Annual National Conventien, Hotel Statler, Los Angeles 
10-13—National Association of Bank Women: Huntington-Sheraton Hotel, 


24-—28—Office Executives Association's National Business Show: N. Y. Coliseum 


Oct. 30-Nov. 3—Financial Public Relations Association: Statler Hotel, Boston 
Nov. 27-Dec. 2—Investment Bankers Association, Hollywood Beach Hotel, Florida 


Schools 


Aug. 
Aug. 
Aug. 
Aug 


7-19—School of Consumer Banking: University of Virginia, Charlottesville 
8-26—The National Trust School: Northwestern University, Evanston, Ill. 
15-26—Pacific Coast Banking School: University of Washington, Seattle 
22-27—Financial Analysts Seminar, Beloit College, Beloit, Wis. 


typed automatically from punched 
tape, and ended when a _ diesel- 
operated “High Lift’? fired up and 
actually bit the earth, heralding the 
official start of construction. 


A giant ‘‘lst’—40 feet tall—will 
become the identifying symbol of the 
new bank-office building. The struc- 
ture will be divided into two units, 
comprising, respectively, bank and 
office areas, although these will con- 
stitute, for all practical purposes, a 
single building. The total cost will be 
approximately $2,500,000. 


Representing the bank at the cere- 
monies were Mr. Simmons, E. M. 
Schur, executive vice president of 
the bank, and Joe H. Hodges, senior 
vice president. 


NABW in Hawaii 


A group of women bank officers in 
Hawaii were officially accepted into 
membership in the National Asso- 
ciation of Bank Women by Miss Bess 
S. Stinson (right), assistant cashier of 


the First National Bank of Arizona, 
who serves as regional vice president 
of the association. Miss Marion E. 
King (left) was elected by the local 
members to serve as the first chair- 
man, and is here shown receiving 
from Miss Stinson a gavel presented 
to the new Chapter by the Arizona 
Group of NABW. 


IBA Seminar at Harvard 

Eighty bank executives from 33 
states will be in attendance at the 
third annual Seminar for Senior Bank 
Officers, sponsored by the Independent 
Bankers Association, when it gets 
under way at Harvard University on 
August 21. It will be conducted 
by The Institute for Financial Man- 
agement. Dr. Charles M. Williams, 
professor at the Harvard Graduate 
School of Business Administration, is 
director. 
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Valley National Bank ............-. Christmas Club Division, 405 Park Ave., ~\// UA 
New York 22 or Box 7600, Chicago 80. 4 








HLY AUGUST 15, 1960 


BANKING & INVESTMENT FIGURES 


Recent Month 6 Mos. Year 2 Yrs, 


WEEKLY REPORTING MEMBER BANKS (in billions) Level Earlier Earlier Earlier Eartier 
Total loans and investments........ Sent sare Seite Raia Y wikis o\s.b:5 @ = as $ 106.1 $ 104.6 $ 103.6 $ 105.5 N.A, 


Commercial and industrial loans 31.6 29.9 28.6 N.A, 
Agricultural loans : ; 9 a 9 N.A, 
Loans to brokers and dealers for purchasing or carrying Governments ; ae a 4 N.A, 
Loans to brokers and dealers for purchasing or carrying other securities ... é 13 is 1.7 N.A, 
Other loans for purchasing or carrying Governments. ........+eeeesees ‘ 1 oil a N.A, 
Other loans for purchasing or carrying other securities : 1.1 1.2 1.3 N.A, 
Loans to sales and personal finance companies . 4.6 3.8 37 N.A. 
Loans to other nonbank financial institutions ‘ 1.6 1.7 Lo N.A. 
Loans to foreign banks d a 8 6 N.A, 
Loans $0 domestic Commercial BaNKS: <<... ow bons cece s cc cccstoscesoc : 1.2 se 1.3 N.A, 
Real estate loans N.A. 
Other loans N.A. 
U. S. Government securities N.A, 
Other securities , P , N.A. 


ALL MEMBER BANKS (in millions) 


Excess reserves (estimated). ............eeeeee0s bch daa Reacaren: tin aiae 443 481 400 558 
Borrowings at Federal Reserve Banks 440 808 1,034 112 
Free reserves or net borrowed reserves (—) 3 ~327 -~634 446 


Month Year 1960——- 
RATES & U. S. GOVT. SECURITY YIELDS (FRB) Earlier Earlier High low 


Federal Reserve discount rate (New York)..... be aa eGR a Od dpe aines 3.50 3.50 4.00 3.50 
Prime bank rate....... 5.00 4.50 5.00 5.00 


3-month bills, auction average 2.31 3.05 4.60 2.13 
6-month bills, auction average 2.80 3.86 5.10 2.41 
- 3-month bills, market yield... 2.05 3.01 4.68 2.05 
6-month bills, market yield...........002--005- in setaie tia a bc Seawio ne Meroe 2.60 3.76 5:15 2.48 
9-12 month bills 2.94 4.23 a2} 2.80 
Other issues due in 9-12 months 3.19 4.25 5.16 2.86 
Issues due in 3-5 years............ PAM kd ace Nha eeehawxqensin nee 3.91 4.40 5.01 3.46 
Bonds due or callable in 10 years or more. .......eeeeecceresecsecees 3.93 4.10 4.44 3.74 


COMMON STOCK PRICES (Selected SEC indexes) 
Se OE Ie He FE te oon ec eccccecccccsccsscccccecess ‘ 441.3 432.5 3888 


Aircraft manufacturers . 544.8 478.6 358.3 
Airlines. .... Ae a ESTE e sith 6k GikrO a aera / STON bande, Signe 3. Giksa tale bie ware Raven ue t 552.6 444.1 343.7 
Automobiles : 632.2 624.3 482.8 
NINN dl icra bus a cerachuayacoihs Gis tele esiievosecciidinievn's/a.d o's Oneie oles eldalejaals adineds : 580.3 564.7 4417 
MALE CLbhA heh SNe sdn 64 kaos tOds Oba R aa KAO SSS eER . 666.6 688.5 542.6 
Electrical equipment. ; 945.8 6549 5522 
aA a alee ai Bg Kiki ih cas craelaslet bod voids <. 4:0\la. 144, ai ahdie eine bo Wiaseib) wie -wiaient 769.1 876.1 712.5 
Foods and beverages ; 340.4 382.1 323.8 
Machinery (industrial) F 545.1 515.7 465.6 
Metals (non-ferrous). i 321.2 312.1 263.4 
Paper and allied products ‘ 2149.4 2149.3 1602.4 
Petroleum (integrated companies) ; 758.8 706.2 579.7 
Railroads. ........ PAR e daddies ns 2 sce aes ear naneinwa ih dawd ; 346.8 320.8 2787 
I There oh Rida crak at Riask, «15a Leable EG. BiGi6 Wie eiiaee melamine Ae Sd : 401.3 454.5 3918 
Steel and iron... ‘ 843.8 808.3 626.4 
OS Teen ore ee REAREAAAE A WADA Kb deeoea aide shed bees ; 175.6 207.6 1758 
A Cea deasheeedenecane Sun pede den tethedeeeeedsagebecaseane ; 217.9 242.3 216.1 
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When collateral 
is the problem 


























N.A eS s 
“<| I approving a loan 
N.A 
N.A 
N.A 
N.A. 
a FIELD WAREHOUSING 
112 
446 . > 
is the solution 
lew & * . 
if inventory is 
3.50 : 
soo} @ Substantial 
2.13 
2.41 asset... 
2.05 
2.48 
2.80 
2.86 
3.46 
3.74 
Not just the answer to retaining the line and actions, greatly simplifying the work of the col- 
customer's good will, but a sound profit-wise lateral department and reviewing officer. 
388.8 operation that meets your most exacting require- If collateral is the problem, let us show you 
358.3 ments. Accurate knowledge of the inventory, its an inventory loan service with an unmatched 
343.7 quality, age, dollar value and rate of move- record of unimpaired bailment, that will permit 
482.8 ment, so necessary for this type of loan, is pro- you to extend maximum credit with minimum 
441.7 vided at a glance by our exclusive new monthly — cost by relieving your bank of expensive time- 
542.6 Stock and Value Report. This concise single- consuming detail. 
552.2 sheet record gives a complete check of all trans- Write or call today. 
712.5 
323.8 
465.6 
2634 — NEW YORK TERMINAL WAREHOUSE COMPANY 
6024 niaiiatiiameaes, 
5791 25 South William Street 
aa sere New York 4, New York 
626.4 


OPERATING OFFICES IN PRINCIPAL CITIES 


lectronic 
Link for 
Automation 


This trio of NATIONAL 
units . .. Adding Machine, 
Account Number Checking 
Device, Punched Paper 
Tape Recorder . . . will pro- 
vide your bank with the 
“Electronic Link” needed 
to automate your demand 
deposit accounting. 


Feeding punched tape 
into the National Tape 
Reader—attached to 
the POST-TRONIC* 
Machine — provides 
fully automated post- 
ing to meet the needs of 
your bank. 


These components will enable you 
to prepare your ON US items for 
POST-TRONIC Fully Automated 
Posting without need for MICR 
imprinting. 


eeeceresc 
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ws 
CUUEEUU 
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2.12500 #0 


By merely listing the items, correctness of the account 
number is electronically calculated and verified before 
the account number and amount can be automatically 
recorded in the punched paper tape. 


Call your nearby National representative TODAY! He will be glad to 
acquaint you with the various approaches to full automation. You will 
find many time- and money-saving advantages through the National 
practical and economical step-by-step approach to Full Bank Automation. 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


1039 OFFICES IN 121 COUNTRIES + 76 YEARS OF HELPING BUSINESS SAVE MONEY 








